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SUSTAINABLE GROWTH SCRUTINY 
COMMITTEE 
 

Agenda Item No. 3 

23 MARCH 2011 
 

Public Report 

 

Report of Councillors Lane, North and Sandford  
 
Contact Officer(s) – Louise Tyers, Scrutiny Manager 
Contact Details – (01733) 452284 or email louise.tyers@peterborough.gov.uk 
 

REVIEW OF THE USE OF CONSULTANTS 
 
1. PURPOSE 

 
1.1 To consider the final report from the review of the use of consultants and if felt appropriate to 

refer its recommendations to the Cabinet.  
 

2. RECOMMENDATIONS 
 

2.1 To consider and comment on the review of the use of consultants. 
 

2.2 To refer the recommendations from the review to the Cabinet for consideration. 
 

3. BACKGROUND 
 

3.1 At a meeting of the Environment Capital Scrutiny Committee on 14 January 2010, where the 
proposed Council budget was discussed, the subject of use of consultants arose.  It was agreed 
that the Sustainable Growth Scrutiny Committee be recommended to undertake an in-depth 
scrutiny review into the cost and effectiveness of the Council’s use of consultants and to make 
recommendations on the future use of consultants by the Council to inform the development of 
budgets in future years. At its meeting on the 18 January 2010, the Sustainable Growth 
Scrutiny Committee produced a list of questions which it asked to be answered. 
 

3.2 On the 15 March 2010, the Cabinet Member for Resources delivered a report on the use of 
consultants to the Sustainable Growth Scrutiny Committee.  Following this report and 
subsequent discussion, the Committee established a task and finish group to review the 
Council’s use of consultants and report back on its findings and recommendations.  
 

3.3 In line with protocol, the Scrutiny Manager wrote to the Group Secretaries seeking nomination 
for the review.  Councillors Lane, North, and Sandford were put forward by their relevant 
groups. 
 

3.4 An interim report on progress with the review was considered by the Committee at its meeting 
on 9 November 2010. 
 

4. IMPLICATIONS 
 

4.1 Any implications will be contained within the Review Group’s final report. 
 

5. BACKGROUND DOCUMENTS 
Used to prepare this report, in accordance with the Local Government (Access to Information) Act 1985 
 

5.1 As detailed in the Review Group’s final report. 
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1. Introduction 

 

In March 2010, the Sustainable Growth Scrutiny Committee requested a review into 
Peterborough City Council’s use of consultants.  
 
Regular engagement of consultants by the council raises many issues which this review 
sought to tackle: 
 

• Why is there a need to employ consultants? 

• Is there a substantial cost to the Council in employing consultants? 

• Why are employees of the Council not asked to do the consultant’s work? 

• What checks and balances are in place to monitor the consultants? 
 
Through this review elected members sought to determine answers to each of these 
questions. 
 
Prior to this review, in 2006 the Best Value and Corporate Resources Policy Overview 
Committee undertook a review of the Council’s use of consultants and agency staff.  A 
monitoring report was produced for the committee in 2006 and analysis of the 
implementation of the recommendations made in 2006 are detailed later in this report.  The 
review group also wanted to consider how successful that review had been and to ensure 
those earlier recommendations had been implemented. 

 
A cross-party review group was established to undertake this work on behalf of the 
Sustainable Growth Scrutiny Committee. 
 
The review group consisted of: 

 

 

 

   

 

 

 

 

   Cllr Stephen Lane  Cllr Nigel North    Cllr Nick Sandford  

    Independent   Conservative    Liberal Democrat 

 

The review group would like to thank Karen Whatley, project manager, Kim Sawyer, head 
of legal services, Diane Baker, compliance and ethical standards manager and Louise 
Tyers, scrutiny manager for providing support to enable them to conduct this review.  
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2. Objectives of the review 

 

2.1 Scope 
 

• To examine the cost of consultants and whether that provides value for money 
 

• To review the processes for engaging and monitoring the work of consultants 
 

• To look at the relationship between consultants and staff of the council 
 

• To examine the likely future use of consultants by the council 
 

 
2.2 Terms of reference 

 
2.2.1 Clearly define the terms consultant, consultancy, interim manager, and contractor 

 
2.2.2 Ensure that measures are in place for departments to be able to keep track of consultancy 

spend 
 
2.2.3 Examine how consultants are engaged 
 
2.2.4 Examine the procurement process including the measures in place for deciding: 

• What contracts are issued 

• How rates are decided 

• The rationale for how long companies and/or individuals are engaged 

• The cost and frequency of engagements 
 

2.2.5 Examine a snapshot of: 

• How many consultants are engaged at the present time 

• What are they working on 

• How long they have been working on a project for  

• What is the remuneration rate (daily/weekly/monthly/fixed price) 
 

2.2.6 Scrutinise a selection of the major contracts awarded in the past two years 
 

2.2.7 Examine the measures being implemented to reduce the reliance on consultants 
 
2.2.8 Investigate and take a view on whether consultants should be engaged through the 

Employment Committee 
 
2.2.9 Comprehensively evaluate the 2006 review’s recommendations and report on the progress 

of their implementation  
 
2.2.10 Gain answers to the questions posed in January 2010 by the then chairman of the 

Sustainable Growth Scrutiny Committee, Cllr Fletcher. 
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3. Approach, key witnesses and reporting timetable 

 

3.1 Approach 
 

The approach taken by the review group has been in three phases. Firstly a desk-top 
research phase enabled the group gather relevant publications, papers and documents, to 
establish a Terms of Reference and to then request the detailed information needed from 
Officers to conduct the review against the established methodology.  
 
The review group had regard to the scrutiny reviews undertaken by other local authorities in 
relation to their own use of consultants, plus the report released in October 20101 regarding 
central government’s use of consultants. The review group also considered guidance 
produced by: 
 

• Management Consultancies Association’s Model on the Value of Consulting; and 

• I&DeA (now Local Government Improvement and Devleopment) Members Guide on 
making savings through better procurement 

 
The group’s second phase was to interview council officers and other key people. The 
findings from these interviews are integrated into the later stages of this report. 

 

3.2 Key witnesses 
 

During Stage 2 of the Review officers from children’s services, strategic resources, city 
services, Peterborough Delivery Partnership and the operations directorate were 
interviewed to assess: 
 
(i) The impact that consultants have had upon their service areas, at a programme, project 

and individual level in terms of benefit realisation, knowledge transfer and cost  
(ii) The measures in place for identifying staff potential as a route to reducing reliance on 

consultants. 
 
The people interviewed during this stage were: 

 

• Andrew Edwards, head of Peterborough Delivery Partnership 

• Karen Harrington, head of business support (Manor Drive) 

• John Harrison, executive director of strategic resources 

• Richard Pearn, waste infrastructure programme manager (Business 
Transformation) 

• Mark Sandhu, head of customer services 

• Steve Ward, head of business support (city services) 

• Mike Kealey, interim head of human resources 

• Councillor Michael Fletcher 

• Mark Burn, Unison assistant branch secretary  
 

For Stage 3 of the review the Task and Finish Group identified a number of other key 
witnesses to be interviewed.  Prior to the interviews taking place all interviewees were 
asked to provide written answers to a number of questions around the use of consultants, 
interim managers and skills transfer.  Copies of the pre-interview questionnaires are 
attached at Appendix 7.  Interviews were then conducted with the following: 

 
 
 

                                                
1
 www.nao.org.uk/consultants-2010 
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 Officers from Peterborough City Council: 
 

• Gillian Beasley, chief executive  

• Howard Bright, head of growth delivery 

• Adrian Chapman, head of neighbourhood services 

• Heather Darwin, Business Transformation manager 

• Andrew Edwards, head of Peterborough Delivery Partnership 

• John Harrison, executive director of strategic resources 

• Jenny Line, sustainable development officer 

• Matthew Rains, P2P manager 

• Mark Sandhu, head of customer services 

• Steve Ward, head of business support (city services) 

• Colin Wilson, training and development manager 
 

Cabinet Members: 
 

• Councillor Marco Cereste, leader of Peterborough City Council 

• Councillor David Seaton, cabinet member for resources 

• Councillor Irene Walsh, cabinet member for community cohesion, safety and 
women’s enterprise 

 
Interims and consultants used by Peterborough City Council: 

 

• Peter Beveridge and David Arthur, Stirling Maynard 

• Anthony Davis, Headstuff 

• Adam Jacobs, procurement project director 

• Mike Kealey, interim head of human resources 

• Ben Ticehurst, Peterborough Delivery Partnership 

• Paul Tonks, head of Business Transformation 

• Charles Trustram Eve, GVA Grimley 

• Joan West, Business Transformation project manager 
 

Other Interviews: 
 

• Councillor Michael Fletcher 
 

The following people provided written information to the Review Group but were not 
interviewed: 

 

• Councillor Matthew Lee, deputy leader and cabinet member for culture, 
recreation and strategic commissioning  

• Ramnit Bassi, Business Transformation manager 

• Angela Nottingham,  Business Transformation project manager 
 

3.3 Reporting Timetable 

 

The reporting timetable for the review will be:   
 

MEETING DATE 

Sustainable Growth Scrutiny Committee  23 March 2011 
 

Cabinet  June 2011 
 

Council  July 2011 
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4. Process, findings and recommendations 
 

4.1 Process 
 

The Task and Finish Group met on the following dates: 
 

• 15 June 2010 

• 5 July 2010 

• 17 August 2010 

• 24 August 2010 

• 28 September 2010 

• 6 October 2010 

• 2 December 2010 

• 20 December 2010 

• 18 February 2011 

• 21 February 2011 

• 1 March 2011 

• 7 March 2011 

• 15 March 2011 

 
The group had originally intended to submit it’s full report to the Sustainable Growth 
Scrutiny Committee in September 2010.  However, due to the depth of investigation, 
quantity of information to review and the complexities of the unfolding investigation; the 
group allowed itself more time to enable a thorough review of the council’s use of 
consultants. 

 
4.2 Findings and recommendations 
 

ToR 1 - Clearly define the terms consultant, consultancy, interim manager, and 
contractor 
 
The review group considered the Management Consultancies Association’s (MCA) 
definition, as follows: 
 
The MCA defines consulting as ‘…the creation of value for organisations through the 
application of knowledge, techniques, and assets to improve performance. This is achieved 
through the rendering of objective advice and/or the implementation of business solutions. 
Consultants are distinct from contractors, in that the latter fill permanent vacancies or 
temporary increases in operational workload. Contractors are therefore used as day-to-day 
operational resources to maintain departmental function, and are managed by client staff.’  
  
The MCA sought by this definition to distinguish between short-term fixed period contracts 
for one-off projects where knowledge and techniques were to be made available in house.  
Consultancy work is therefore outside of the organisation’s ‘business as usual’ and did not 
include additional staffing resources needed to deal with an increased volume of work.  
When engaging a consultant responsibility for the final outcome, or the ongoing service, 
would rest with the council. 

 
The National Audit Office (NAO) defines consultants as ‘external third parties, with 
expertise that is typically not available internally. Clients employ consultants for short 
projects, and usually specify an end point to their involvement in the project. Although a 
project manager from the consulting firm generally manages the consultant, responsibility 
for the final outcome of the project rests with the client. This means that consulting is 
distinct from outsourcing or staff substitution.’ 
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Drawing from the MCA and the NAO definitions, the review group considered that 
consultants were typically defined as:  

• Providing skills or expertise not available within the council 

• Engaged under fixed term projects 

• Working to identified outcomes 

• Managed by council officers 
 

However, under these definitions however persons who are employed to provide day to day 
operational resource were not defined as consultants.   
 
In the first stage of its review, the group were mindful that the council had employed, or 
were employing, several persons under the label of ‘interim managers’ through the 
Professional Services Partnership (PSP).  Several of these officers appeared to be 
engaged in the day-to-day operational resource of the council but sat outside of the 
council’s management structure.  The review group considered these people to be 
consultants and wanted to explore during the second stage of interviews their particular 
involvement within the council.   
 
The following definitions were therefore offered to all those interviewed during the second 
stage of the process: 
 
Consultants 
 
Consultants are external third parties, with expertise that is typically not available internally. 
Clients employ consultants for short-term projects, and usually specify an end-point to their 
involvement in a project. 
 
Interims  
 

Interims fill permanent vacancies or temporary increases in operational workload. Interims 
are therefore contractors used as day-to-day operational resources to maintain 
departmental function, and are managed by client staff. 
 
Findings: 
 
1.1 As a result of the interviews undertaken the review group considered that some of 

those persons employed by the council under the label of “interim manager” were in 
fact consultants who had in some cases been employed for longer than might have 
been expected under a consultancy contract i.e. non fixed term.  Therefore, this 
group wanted to consider in relation to those longer term engagements whether 
those consultants continued to add value to the council’s business and what controls 
might be necessary for the longer term engagement of consultants. 

 
1.2 However, the group notes that the majority of the council spend, during a snapshot 

period, related to the more traditional definition of consultant i.e. fixed term single 
purpose contracts.  The group therefore adopts the following definitions for the 
purpose of this review: 
 
Consultants are external third parties with expertise, skills and knowledge that is 
typically not available internally.  Consultants may include those filling managerial 
positions where the purpose of that role is to improve performance.  Consultants are 
employed for fixed periods and provide identified outcomes contributing to the 
priorities of the council.  Consultants are distinct from contractors who fill operational 
workload requirements within the scope of an existing role. 
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1.3 By this definition persons filling managerial roles may be either consultants or 
contractors depending upon whether they are engaged to work to an existing job 
description (contractors) or whether they are engaged to bring a new dimension to 
the role through the application of skills, knowledge or techniques not generally 
available (consultants).  The purpose of engaging either consultant or contractor is 
intended to be for a fixed period although in the case of a consultant may not 
necessarily be short term.  

 
It is important to note that the review group are recommending in this report that 
consultants who are engaged on longer terms should be subject to regular review by 
the Employment Committee. 

   
ToR 2 - Ensure that measures are in place for departments to be able to keep track 
of consultancy spend  
 
Following the 2006 review of the use of consultants, a new version of Oracle was 
implemented in July 2007 and the new ‘Verto’ project management system was 
implemented in September 2009.  Both systems were implemented as control mechanisms 
for the council.  The Oracle system can monitor internal purchasing processes and the 
Verto system monitors project management. 
 
Verto was developed by the city council and TMI Systems, and is a hosted, web-based 
spreadsheet. The review group was given access and could easily interrogate random 
projects for detailed analysis. 
  
The Oracle upgrade included a new categorisation method known as ‘pro-class’ which 
enables the council to more accurately reflect what was being spent on consultants. 
  
The commercial and procurement unit (CPU) also implemented ‘Supplierforce’ in the third 
quarter of 2008.  ‘Supplierforce’ is a hosted web-based supplier relationship management 
tool comprising of several modules, including; supplier information management; e-
tendering functionality; contract repository and management modules and purchasing 
activity reporting. This enables the unit to control the commissioning of consultancy 
suppliers set up on the Oracle system.  Both Supplierforce and Oracle can utilise the ‘pro-
class’ classification codes.  
 
Oracle has the ability to refer specific categories of purchasing to ‘specialist buyers’ who 
effectively act as a gateway for all purchases in that category. Specialist buyers were 
introduced for a variety of categories from July 2007 such as stationery, furniture and 
temporary and agency staff. The temporary and agency staff specialist buyers were 
introduced within HR in early 2008; however the CPU took over this responsibility from 
October 2008 and, before handing it over to the business support unit in December 2009, 
introduced specialist buyers to challenge purchasing under the consultancy category.   
 
In April 2010 the CPU implemented a series of new ‘smart forms’ within the Oracle system 
which enable purchasing officers to appropriately categorise their order under ‘Consultancy 
under contract’ e.g. through the Professional Services Partnership (PSP), ‘Adhoc 
Consultancy’ or ‘Interim Consultancy’ i.e. interim managers. These ‘smart forms’ have been 
further updated and improved to allow easier data extraction. Detailed information, including 
the consultant’s name, has also now become mandatory and has been captured since 1 
December 2010.  
 
At the time of this report the CPU were in discussion with the Oracle financial team about 
developing a standard report in Qlikview to assist with data capture. They were also liaising 
with Serco, the council’s IT provider, on assisting with the development of reports and it is 
anticipated that a reporting function on the use of consultants may be made live from April 
2011. 
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As a result of these changes, and in particular those arising from a result of this review, all 
consultants appointed to council projects, whether through the PSP or otherwise, are 
recorded and monitored through Verto.  
 
The review group has also noted that in December 2010 the process for recruiting 
temporary staff and consultants changed. 
 
The group has reviewed invoices, relevant contracts and has received training in order to 
be able to review information through the Verto project management system. 

 
Findings: 
 
2.1 The review group is pleased to note that this review has directly led to 

improvements in the way that the council records consultancy spending and 
monitors consultants’ progress.  A correlation can be drawn between this 
consultancy review, which commenced in Spring 2010, and the increase in activity 
and consequent progress around this issue.  The group should like this progress to 
continue.   

 
2.2 The monitoring of consultancy spending by departments has historically been 

problematic due to the nature of the system that receives the data input.  
Departments normally submit regular monthly Budgetary Control Reports (BCR), 
which enables the corporate management team (CMT) to monitor spending at 
aggregate level by department and service level against budget, but there is no 
specific monitoring of consultancy spending by the BCR.  The review group was 
given to understand that officers were able to level out spending across budgets 
which the group believed may lead to misinterpretation of a consultant’s 
performance as any losses or failure to achieve target savings by consultants may 
not be readily identified from aggregated budgets.  

 
2.3 The review group considered that greater transparency around consultancy spend 

and performance could be achieved through consistent reporting on Verto.  The 
Group noted that around 35 per cent of the council’s spend on consultants was not 
recorded on Verto.  However, the group was concerned that Verto should not 
become overly bureaucratic and officers need to consider whether reporting is 
required only following a minimum level of consultancy spend (e.g. £5K).  The group 
considered that Verto should not be a tool for recording use of contractors (see 
paragraph 1.2 above for this definition) as employment issues are essentially a 
matter for the human resources team.  The CPU team may therefore need to revise 
their terminology for the ‘smart forms’ to exclude contractors.  

 

Recommendation 1: 
 
All projects involving consultants should be recorded through Verto.  This recommendation 
is subject to officers considering whether there should be a financial threshold to this 
requirement to ensure appropriate use of Verto.  

 

Recommendation 2: 
 
All members should be provided with access to Verto in order to improve transparency 
regarding consultancy spend. This will also assist to resolve any uncertainty which may 
exist around the commissioning of consultants. 
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Recommendation 3: 
 
The CPU should provide an update report to the Scrutiny Committee in Autumn 2011 
including: 
(1) the progress made with Qlikview reporting and the outcome of discussions with Serco 
(2) financial data, by department, for quarter four 2010/11 and quarter one 2011/12   
(3) whether the use of consultants is captured across the council through consistent use of 
Verto  
(4) the level of member enquiry of Verto  
(5) how the spend on consultants is being recorded and monitored 
(6) confirmation that there is accurate recording of savings and losses against each 
individual consultant or consultancy project.   
 

 

Recommendation 4: 
 
The Scrutiny Committee should consider whether, as a result of receiving the report, a 
policy on the use of consultants ought to be written for the benefit of officers to ensure 
consistent application in the use of consultants across the council.  
 

 
ToR 3 - Examine how consultants are engaged 
 
Decisions to engage a consultant are normally made by senior officers.  The authorisation 
process for procuring consultants is determined by value through compliance with contract 
regulations and financial rules, however these rules are generally silent around any 
considerations to be given prior to engaging any consultant, including whether any skills or 
knowledge are available within the council.  
 
Some years ago the council had decided to take a different approach to the use of 
consultants to provide project and performance management skills.  The review group 
heard evidence that post 2002 the challenge which the council faced meant that the 
workforce had to acquire significant skills over a short period of time to improve the 
council’s performance and have the capability to manage major projects 
 
To complete the business transformation programme, the decision was taken to secure 
assistance through a single supplier of project and performance management skills to 
ensure consistent management of the programme across the council.  The Professional 
Services Partnership (PSP) as it came to be known, has an underlying Cabinet Member 
Decision Notice that authorised the appointment of Amtec Consulting Group through an 
OGC Buying Solutions Framework.  Services are however delivered through V4 Services 
Limited, a delivery partner to Amtec, which is essentially a sub-contractor to Amtec.  The 
group noted that the appointment of consultants under the V4 Services contract is 
supported by a robust governance process which means that every individual assignment 
within that contract is authorised by the executive director of strategic resources via the 
approval of a business case.  Officers also gave evidence that they are not under any 
obligation to use this particular contract if they consider they are able to obtain better value 
for money elsewhere. 

 
The group considered that in deciding to award the contract to Amtec under the OGC 
Buying Solutions framework agreement and its delivery partner, V4 Services Ltd, a 
company that was leading the council’s business transformation prior to the contract award, 
this led to the perception of there having been insufficient competition around delivery of 
these services.  The group note however that in order to achieve a place within the 
framework, there has already been competition amongst the providers with only those 
already meeting the quality and value thresholds securing their position.  Evidence was also 
heard that the use of a framework agreement can secure savings of up to 8 per cent of the 
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cost of the contract which is the equivalent cost of the contracting process and that it is 
accepted practice to seek a single supplier from a framework.    
 
Another example of the use of consultants is the appointment of Tribal Education Ltd who 
were the specialist ICT and education consultants for the Building Schools for the Future 
programme. The appointment and subsequent authorisation was in accordance with 
contract regulations where the value exceeded £150k (the authorisation limit of the majority 
of heads of service) and the appropriate director made the approval of award through a 
‘Contract Award Report’. 

 
Findings: 

 
3.1 The group is satisfied that there is robust governance around the process for 

engaging consultants.  Contract regulations and financial regulations set out clearly 
when senior officers can award contracts and when the Executive is involved in the 
award of the contract.  However the criteria used by officers to make the decision to 
engage a consultant remains unclear to the group and there is concern that 
consultants are being used in the absence of any quality information regarding 
internal staff skills.  

 
3.2 The Council has an Employment Committee which, while not a legislative 

requirement, is used locally for the appointment of officers at head of service and 
director level. The group has established that at present the Employment Committee 
is not used for the appointment of contractors filling temporary vacancies or 
consultants filling management positions when either of these is engaged at Head of 
Service or Director level. 

 
3.3 The Professional Services Partnership has an underlying 2008 Cabinet Member 

Decision Notice and the group reviewed this in detail.  Although the review group is 
satisfied about the process for appointing Amtec it considers that the contract has 
been in place for many years and would now benefit from further testing in the 
market.  Some members of the group consider that because of the length of the 
contract the council may have developed too much of a reliance on this sole partner 
that one might question the strength of the value for money claim.  

 
3.4 The review group was made aware of several awards which the council had 

received as a result of the approach it had taken to its business transformation 
programme through the Amtec contract and noted that this partnership continued to 
achieve success.  The review group also heard from several officers about the 
positive benefits for council employees working alongside those consultants, 
however the group found that, in relation to the Amtec contract and those 
consultants employed in managerial positions within the council there needed to be  

• greater transparency around the rates paid to the consultancy firm engaged 
under the professional services partnership,  

• a better understanding of the specification and/or targets set for those 
individuals engaged, and  

• clear end dates or review dates for each consultant.      
  

Recommendation 5 
 
The council should amend contract regulations and financial regulations to set out criteria 
officers should consider before deciding to employ consultants.  This ought to include 
consideration of any internal skills within the council. 
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Recommendation 6 
 
The council should compile a central register of transferable professional skills available 
within the council which should be audited on a regular basis by the HR team. 

 

Recommendation 7: 
 
The council should amend the Employment Committee’s terms of reference to include 
contractors and consultants whose accumulative remuneration rate over a project lifecycle 
would take them into the same salary grade as a head of service.  Contractors and 
consultants at this level ought to be approved by Employment Committee before 
appointment whenever possible or reviewed at least at 6 monthly intervals to ensure that 
their continued engagement is appropriate. 
 

 
 

Recommendation 8: 
 
The council should review its further business transformation needs and assess whether 
the procurement of project and performance management skills will be required when the 
Professional Services Partnership (Amtec) contract next comes up for renewal 
 

 
ToR 4 - Examine the procurement process including the measures in place for 
deciding: 
a) what contracts are issued 
b) how rates are decided 
c) the rationale for how long companies and/or individuals are engaged 
d) the cost and frequency of engagements 

 
Projects requiring the expertise of consultants are usually identified through departmental 
business plans, or are initiated following changes in legislative requirements. projects can 
also be initiated in response to a local issue. The Peterborough Procurement Cycle, 
Appendix 6, demonstrates the procurement route that would be followed subject to an 
approved business case having been developed.  The procurement route is designed to 
achieve competition amongst suppliers ensuring that the council achieves value for money 
for the quality of service it purchases.  Each contract has a specification and evaluation 
criteria are applied consistently to all bidders. 
 
Business cases are developed by the business transformation team, and authorised by the 
executive director of strategic resources. The senior contracts & partnerships manager is 
responsible for order raising and invoices processing through strong governance. This 
process has the approval of the chief internal auditor. 
 
Each business case is assessed as to the level of external consultancy required and the 
level of skill required to undertake the assignment by a project manager. It would also 
determine how long a consultant is to be employed for, with any subsequent change to that 
being authorised by a change request procedure. Normally CV's are submitted to the 
project manager for consideration and candidates are interviewed. Junior consultants are 
used where possible. 
 
The Professional Services Partnership (PSP), which was used for 65 per cent of the 
consultancy spending in 2009/10, is directed by the OGC Buying Solutions Framework. 
This framework has an associated rate card which is used for guidance. 
 
A supplier negotiation programme was introduced in 2010/11 as part of the council’s 
Business Transformation programme to deliver in-year cashable savings.  This programme 
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is fundamental in ensuring the sustainability of the Comprehensive Spending Review 
budget cuts and has resulted in some consultancy suppliers reducing their day rates by as 
much as 30 per cent. 

 
Findings: 

 
4.1 With 65 per cent of consultancy spend being made through the PSP, and with an 

OGC Buying Solutions Framework, the review group had concerns that reliance on 
the daily rate card may not produce value for money from consultants who had been 
engaged in long term management positions within the council.  Work charged at a 
daily rate may not encourage consultants to work as efficiently as those charged at 
a fixed price.  In that event robust performance management of consultants would 
be required by officers of the council.  The group heard evidence that those 
consultants who reported through Verto were required to update the system monthly 
with performance information and that this was a requirement for payment of their 
invoice. The group considered that this practice should be consistently applied to all 
consultants within Verto.  The group noted that of the £8.8M spent on consultants in 
2009-10 only £1.3M was spent on interim managers, so that the majority of the 
budget was spent was on short term, single target projects.     

 
4.2 The group heard from several individual council officers who had achieved positive 

career development as a result of working directly with consultants under the PSP 
contract, however the group also heard evidence that skills transfer is not a routine 
part of the specification when engaging consultants.  Consistent reliance on 
consultants for skills is expensive and repeated use in such cases might suggest 
poor value for money. Skills transfer is therefore to be preferred. 

 
4.3 The group also found that the use of consultants in some cases is never likely to 

require skills transfer.  These include contracts where the knowledge required is so 
specialised or technical that it would not represent good value for money to develop 
in house skills.  An example was given of contaminated land evaluation where the 
use of land valuation consultants is beneficial as the need for such expertise is rare 
and it would not be feasible for the Council to develop an officer in this area when 
the skills and knowledge would be called upon so infrequently.  Other examples 
include architects and surveyors. 

 
4.4 The Group found from interviews with officers that consultants are regularly used for 

business as usual work and were also concerned that some consultants change 
from post to post without any evidence of external recruitment having taken place for 
these roles.  Whilst the Group heard evidence demonstrating the flexibility a 
consultant provided within the workforce, the Group would like to see greater 
member involvement in the process through the use of the Employment Committee 
to ensure that there is a robust options appraisal for each interim appointment at 
Head of Service level and above. 

 
4.5 The group noted that there was no call-in of the PSP CMDN, however the 

introduction of this contract was a significant decision for the council. Subsequently 
many questions have arisen from its introduction and the group suggests that 
increased scrutiny should be implemented in time for the contract renewal in 2012. 

 
4.6 The group would like to see that where there is continued long term use of 

consultants they should be approached about working in-house. This should 
particularly happen where consultants are used at managerial level.  This would 
allow for better scrutiny and line management of project officers, the securing of the 
knowledge needed to deliver projects and better value for money/ reduced costs. 
There are also incentives for consultants through job security, job satisfaction and 
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while it may not be enticing for all consultants, the group can see clear benefits to be 
derived from a conversation around this issue.  

 

Recommendation 9: 
 
The group would recommend that the Verto system have a reporting function which allows 
it to report on minor projects involving the use of consultants (under £50k in value) to the 
cabinet member for resources.  
 

 

Recommendation 10: 
 
For major projects  (over £50k in value) 

 
a) the cabinet member for resources ought to be requested to add approval to 

the Verto system for projects involving the use of consultants; and   
b) representative bodies including the Joint Consultative Forum, CMT and the 

Audit Committee are able to request regular reports from Verto on the use 
of consultants 

 

 

Recommendation 11: 
 
The group would recommend that skills transfer is a written contractual requirement for 
appropriate professional skill contracts, particularly project and programme management, 
to enable officers to develop expertise which will directly benefit the council. 
 

 

Recommendation 12: 
 
A relevant scrutiny panel (or a suitably staffed sub-committee of one formed of members 
preferably with audit and/or accountancy experience) should take sample projects to put 
under review for test of business case and efficiency. 

 

Recommendation 13: 
 
Where the council engage consultants under long term contracts there should be a 
requirement for managers to approach the consultant at fixed periods in the contract about 
filling a permanent role within the council.    

 

Recommendation 14: 
 
There should be improved scrutiny of the PSP contract if it is renewed in 2012. The group 
recommend that the relevant scrutiny committee should be consulted prior to any decision 
being made to engage specific contractors. 
 

 

Recommendation 15: 
 
All consultants engaged at managerial level should be required to update Verto as a 
condition of payment. 
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ToR 5 - Examine a snapshot of: 
 

a) how many consultants are engaged at the present time 
b) what are they working on 
c) how long they have been working on a project for 
d) what is the remuneration rate (daily/weekly/monthly/fixed price) 

 
Information detailing the projects where consultants have been engaged has been included 
in the background documentation (Appendix 4).  
 
Findings: 

 
5.1 There has been an 11 per cent increase in the number of consultants working for 

the council. The group established from a 2009 Freedom of Information (FOI) 
request that on the 11 February 2009 there were 72 consultants working for 
Peterborough City Council. A snapshot of the second week in January 2011 
revealed that there were a total of 80 consultants working for the council. Both of 
these figures include consultant interim managers of which in January 2011 there 
were seven.  

  
5.2 There has been no significant change in the amount spent by the council on 

consultancy. Over the period 1 July 2007 to 30 June 2008 the cost of the 72 
consultants and interim managers was £8.1m. Over the 2009/2010 financial year, 
the council paid £8.486m to consultancy suppliers, £1.3m of which was for the 
supply of consultants in managerial positions.   

  
5.3 It was noted that a number of consultants had been working with the authority for 

several years, the majority of these being under the Amtec contract. These are often 
referred to as interim managers but are in fact consultants working in managerial 
positions.  However, 29 of the 80 consultants working for the city council in January 
2011 were sourced from outside of the Amtec contract. Four of the seven consultant 
interims were also non-PSP.  Whilst this demonstrates that officers are using their 
discretion to appoint outside of the Amtec contract, this might lead to question 
whether the Amtec contract is continuing to provide the best value for money.  It 
may also be indicative of successful skills transfer resulting in reduced reliance on 
the contract however without any external monitoring of skills transfer this is difficult 
to ascertain. Recommendations 6 & 8 deal with this finding 

 
5.4 Officer interviews determined that at least one manager contracted a consultant for 

a time-limited project and on fixed-price terms (Lot 3 project).  The group were not 
certain whether departments made sufficient use of incentive-based and fixed-price 
contracts and were not certain of how consultants were effectively monitored.  The 
group welcomes the recent creation of ‘Specialist Buyer’ within the procurement 
process and looks forward to an improved process as a result. 

 
5.5 The group consider that the appointment of a consultant in a managerial position 

should be time restricted. This would create the opportunity for a more robust 
evaluation of the options available to the Council for fulfilling key roles and ensure 
that appointments are transparent and open to challenge. There have been, and 
continue to be, consultants appointed directly to vacancies. There may be good 
reason for this – an example would be where previous open recruitment has failed, 
and the recruiting director is confident that no one possessing the required skills 
would come forward should another recruitment campaign be undertaken. In this 
instance an appropriately qualified candidate could be sought through the PSP 
framework. This is how the current head of HR came to be appointed.  The group 
found that this consultant has now been in post since November 2008, with good 
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results, but that a recruitment exercise might now ensure that the council continues 
to obtain best value for money if compared with directly employing that person. 

 

Recommendation 16: 
 
Should the council produce a policy around the use of consultants (see recommendation 
4), this should contain the criteria for engaging and monitoring consultants. 

 

Recommendation 17: 
 
Managers should negotiate fixed-price or incentive-based contracts where possible. 

 

Recommendation 18: 
 
The council should whenever possible seek to fill senior management posts with a 
permanent employee where it is beneficial for the council and consider all other available 
options, (e.g. internal employees acting up) before seeking to recruit a consultant to a 
managerial position 
 

 
ToR 6 - Scrutinise a selection of the major contracts awarded in the past 2 years 
 
The group reviewed documented details of the yearly cost of consultancy fees via 
spreadsheets and copy invoices of which a random selection was ordered by the group. 
The group discovered errors in the recording of invoices and while officer intervention has 
since rectified the accounting error, the reason for the error in the Qlikview generated report 
remains to be reported back to the Scrutiny Committee.  
 
The group also requested Make vs. Buy examples of procurement. Its intention was to test 
comparisons between employing a senior consultant as an interim manager and a director 
in a permanent role. It received three hypothetical cases indicating the cheaper option was 
to employ a consultant. In addition, the group was given a sample comparison on Make vs. 
Buy for the procureme nt cost of projects that were assigned to the PSP instead of direct 
tender in the first year of the contract, from September 2008 to August 2009. Referring to 
these particular assignments there was an indication of savings being made by the use of 
the PSP. 
 
The group also discovered that some of the cost of consultants had been met by grant 
funding for certain projects.  Evidence was heard from one consultant (Headstuff) who had 
been primarily engaged to make bids for external grant funding that the council may not 
otherwise have been aware of or received.  This grant funding had been of considerable 
financial benefit to the council. 
 
Apart from schools and benefit grants, the total value of all external grants that the council 
receives will total around £18m next year. 
 
Some of these grants are in turn used to support the spend on consultancy. Examples of 
this include the following: 
 

• £200k received from Improvement East to support the work on green shoots and the 
LSP review 

• £230k of LPSA reward grant used to support work with the Greater Peterborough 
Partnership 

• Growth projects have been supported by Growth Area Fund, including public realm 
and the Southbank 
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• Support to Future Jobs Fund and Migration Impact Fund projects funded by these 
grants 

 
The ability of the Council to apply for grant funding has led to the establishment of an 
external grants bidding team, which means that consultants will no longer be required to 
support such bids. 

    
Findings: 
 
6.1 The group were dismayed by its discovery of inaccurate accounting with PSP 

invoices but note that officers have given assurances that the relevant corrections 
have been made. 

 
6.2 The group was not convinced with the veracity of the hypothetical Make vs. Buy 

comparisons. The model presented related to a comparison of cost between a 
permanent post and a consultant which demonstrated the worst case scenario (i.e. 
meeting a senior officers full pension liability in addition to usual annual salary and 
on costs) and suggested that it was more expensive to employ a permanent 
member of staff.  The group was of the view that the worst case scenario was not a 
typical demonstration of cost and that without the pension costs the employment of 
a permanent member of staff was more cost advantageous. 

 
6.3 The Make vs. Buy for the PSP outlined the advantage of a framework agreement 

and the group does not argue these points, nor the reported cost savings within.  
However the group noted that recording these as annualised savings means that 
savings from one year are carried forward into the next contributing to a cumulative 
total.  Whilst the group agrees that this may be accepted practice it considers that 
the principle of annualised savings should be made clear when they are reported to 
members rather than simply presenting the cumulative total over the entire period of 
the contract.   

 
6.4  The group also noted the considerable advantages in employing consultants who 

bring additional skills and knowledge not available in house, allow for flexibility within 
the workforce by permitting officers to terminate contracts swiftly for non 
performance and do not carry the risk of redundancy costs or unfair dismissal 
claims.  

 

Recommendation 19: 
 
A report should be made to the Scrutiny Committee surrounding the errors found in 
Qlikview and what measures have been put in place to prevent such errors in future. 

 

Recommendation 20: 
 
Where possible, the council should seek to quantify the level of grant funding which 
supports the use of consultants within the council.  This may be possible through a 
reporting function within Verto. 

 

Recommendation 21: 
 
Where appropriate HR should be involved in the recruitment process for consultants 
occupying managerial positions so that advice can be given on suitable candidates and in 
house expertise, skills or knowledge. 
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ToR 7 - Examine the measures being implemented to reduce the reliance on 
consultants 
 
Officer interviews have demonstrated that as a consequence of having consultants working 
alongside officers, consultants’ expertise has in some cases passed on to staff and the 
organisation as a whole.  Consultancy roles were said to have reduced over the past two 
years with internal roles having been created instead.  Senior officers have confirmed that 
employees of the council now lead on the following projects: 

 

• The transformation and improvement of our customer services 

• Front to back office integration 

• Central funding unit which looks to attract additional external funding for the council 

• Project management and business analysts are all council employees after the 
transfer of expertise from former consultants 

• The council’s Manor Drive business support which has helped to reduce the 
council’s reliance on employment agencies through running its own mini-
employment agency that recruits staff to work across the council in administrative 
roles as and when they are needed.  

 
The council has very carefully monitored the return on its investment in consultancy 
services.  The overall return on investment on consultancy spend has continued to increase 
with savings doubling in the last financial year.  
 
The overall transformation programme has been delivering savings since 2006. The 
cumulative repeatable savings (excluding one-off savings delivered in each year) achieved 
over this period are: 

     
Year                           Cumulative Total savings 

 

2007/2008      
 

£5.779m 

2008/2009     
 

£12.987m 

2009/2010 
 

£21.649m 

2010/2011    £27.735m 
 

2011/2012     £29.158m (excluding 2011/12 savings target) 
 

 
The cumulative savings figures shown above are all recurring savings. That means we do 
not now need to take additional cost to achieve them in future years so the return on 
investment improves significantly every year.  

 
          Specific examples of savings achieved by reducing consultancy spend are: 
 

• The council no longer pays consultants to examine and improve the way it runs its 
day-to-day business and have instead created internal business process 
improvement posts saving £95,500 

• Consultants no longer oversee the purchasing of buy in goods and services for the 
council saving £161,650 

• By reducing the amount paid to consultants – the council has generally reduced day 
rates by between 5 per cent and 10 per cent saving £119,451 
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Evidence was given that the council had invested in a leadership management programme 
for tier 2 and 3 officers to encourage development of management skills and to encourage 
succession planning amongst officers.  This is with the intention of providing a strong base 
of managerial skills amongst employed officers to reduce reliance on consultants within 
managerial positions.   
 
Findings: 

 
7.1 The group found that contrary to the perception held by officers there had not been 

a reduction in the number of consultancy roles in recent years. The cost of 
consultancy in 2009/10 was substantially more than that of 2006. The PSP contract 
introduced an increase of consultants and interims to support the Business 
Transformation and Manor Drive projects.  Although this was in response to the 
need to provide transformation quickly and consistently across the council, the 
group considers that greater HR involvement in the process might have led to an 
evaluation of whether the business transformation team could have been aided by 
the use of in-house expertise.  

 
7.2 The group welcomed the intention to reduce the use of consultants though HR 

initiatives like succession planning, although this is driven in some part by the 
necessity of budget pressures as well as initiatives such as Investors in People (IiP).  
The group are equally pleased with a move to drive down the consultancy day rates 
where possible and would like to positively encourage officers to consider awarding 
contracts for professional services on a fixed-price or incentive-based contract, as 
per the recommendations to Central Government in the NAO Report (see also 
recommendation 17) 

 
7.3  It is noted by the group that the outsourcing of the Manor Drive project is likely to 

result in a reduced reliance on a number of the consultants currently engaged by the 
council.  Many of the consultants currently engaged by the council are involved in a 
project to outsource some of the council’s back office projects.  The group 
understand that this outsourcing is likely to significantly reduce the reliance upon 
consultants.   

 
7.4 The group were disappointed to discover that there was no catalogue of employee 

skills (despite the 2006 Consultants Review).  Individual service managers have no 
means of sharing information they currently hold in relation to their employees.  It is 
also pleasing to note that HR is rolling out a Performance and Development Review 
(PDR), which has the capability to highlight officers with high potential, especially 
tier 3 or head of service; and notes these as future candidates for the roles that 
consultants currently fulfil. The group would like to see a move towards this 
information being held centrally.  Recommendation 6 within this report makes the 
proposal for a central register of transferable skills.  

 
7.5 As well a capturing employee skills, the group have found that is no vehicle for 

recording a consultant’s skills. Verto tracks projects, but not the skills required to 
deliver a project. The group would like to see Verto recording if an employee had 
worked with and received knowledge transfer from a consultant. 

 

Recommendation 22: 
 
The CPU should be allowed access to the information gathered by HR around internal 
skills and knowledge so that internal skills might be accessed before reliance is placed 
upon consultants.  
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ToR 8 - Investigate and take a view on whether consultants should be engaged 
through the Employment Committee 
 
The Employment Committee is conducted under the authority of the council’s constitution. 
The group heard evidence that traditionally the appointment of consultant managers at 
senior level has not been approved by the Employment Committee.    
 
Findings: 
 
8.1 The group is concerned that use of consultant managers at senior level may result 

in officers missing out on opportunities for career progression. If interims are 
appointed without HR involvement, it may seem that a ceiling exists that denies 
opportunities to gain appointment as a head of service or director. The appointment 
process for directors and head of service demands these go before the Employment 
Committee for approval but such a process does not exist for Interims appointed to 
vacant positions within the authority. 

 
8.2 The group heard evidence that interim managers (consultants and particularly 

contractors) may have to be appointed at short notice to fill unexpected vacancies 
within the council’s structure.  Any such appointment should not be held up by the 
need for prior approval by the Employment Committee but that in such events the 
Employment Committee should be involved in ratification of the appointment and 
consideration of the main objectives of the role. Recommendation 7 deals with this 
finding.   

 

Recommendation 23: 
 
Managers should submit a report to the chief executive upon the proposed appointment of 
any consultant in an interim managerial role explaining why a consultant is to be preferred 
over an internal candidate.  This is to ensure that officers are mindful of succession 
planning. 

 
 
ToR 9 - Comprehensively evaluate the 2006 review’s recommendations and report on 
the progress of their implementation 

 
2006 Review - Recommendation 1:  
That a centralised list of consultants used by the council should be maintained. 
 

 
Officer update: 
 
A detailed explanation of the measures that have been implemented by the council has 
been included in the group’s report under Term of Reference 2. 

 
Review group findings: 

 
9.1 The group has concluded that whilst progress has been made in the procurement 

process, as acknowledged in other areas of this report, there was still an absence of 
any centralised list of consultants; and it would appear that recent compliance has 
only been in response to this review. 

 

Recommendation 24: 
 
A further update on the progress of the creation of a centralised list of consultants should 
be produced and a report made to the appropriate scrutiny committee in Autumn 2011. 
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2006 Review - Recommendation 2:  
That when there is a need to appoint someone for a time limited piece of work, the 
council’s policy should be to look within existing staff first to see if anyone has the required 
skills. 
 

 
Officer update: 
 
This has been utilised in areas such as the business transformation programme where 
secondments have taken place to the central team. The general approach is to look at the 
skill-set in the team first and utilise in-house skills. Only after consideration of the use of our 
own staff is specialist consultancy considered. In addition, the business transformation 
team constantly looks for opportunities to reduce the number of consultants working on the 
business transformation programme. 

 
Review group findings: 
 
9.2.1 There is no evidence of this recommendation being actively considered, and 

performance in this area has been poor. The progress made does not instil 
confidence in sufficient compliance with this recommendation. The group noted that 
in the majority of cases where particular technical knowledge is required it will still 
be necessary to appoint a consultant but a centralised or departmental catalogue of 
staff skills would assist officers in making an informed decision on whether 
consultants are required.  

 
9.2.2 In addition there is no vehicle for recording consultant’s skills. While Verto tracks 

projects, it doesn’t have the capability to record the core skills required to deliver a 
project at present. It is pleasing to note that the HR Review being piloted will identify 
officers with high potential, especially tier 3 or heads of service; and note these as 
future candidates. The group would like this tool to be made suitable for recording if 
an employee had worked with and received knowledge transfer from a consultant. 

 
9.2.3 The group was disappointed to find that there was no HR involvement in the 

selection or appointment of individual consultants.  As reported earlier, the reliance 
on consultants for skills is expensive and improving internal skill is to be preferred 
over repeated use of experts. 

 
9.2.4 The group has noticed a number of interims that have been in post for more than 

one year. There has been an occasion when an interim had moved between 
different posts. Whilst the group has considered the justification for this, it would be 
preferable for there to be greater transparency around such appointments. 

 

Recommendation 25: 
 
The roll out of the HR Review should be expedited to ensure that all areas of the council 
have been assessed by Spring 2011. 

 

Recommendation 26: 
 
Progress with the PDR process should be closely monitored to ensure that managers do 
not take a cascade approach as was the case with the previous APD system. This system 
prevented front line staff from receiving timely feedback or the opportunity to identify 
development opportunities and act upon career aspirations. 

 

24



23  

Recommendation 27: 
 
The HR Review agenda should be amended to enable the chief executive and directors to 
identify where consultants are fulfilling positions. This information should be used to create 
a succession plan for ensuring that this is the most appropriate solution, or if not, to 
identify who could be developed to fulfil that role in future. 

 

Recommendation 28: 
 
A skills audit should be completed through a series of workshops with “Top Performers”. 
Included in the audit should be details of the specific projects that staff have worked on, 
similar to a CV. That would help to identify those with the potential to be of 'consultant' 
level. 
 

 
2006 Review - Recommendation 3:  
When the use of consultants is being considered a full assessment on the risks of not 
undertaking the work should be carried out. 
 

 

Officer update: 
 
The introduction of the Professional Services Partnership (PSP) as a means of appointing 
the majority of consultants has a governance process in which each project or assignment 
has an associated business case which has a risk assessment and together with 
milestones and deliverables and the proposed external resources required. 
 
Review group findings: 

 
9.3 The group believe that the use of Verto for all projects involving consultants will 

result in risk assessments being completed. Effective scrutiny of projects selected at 
random by members would also tighten up the process and ensure that the 
continued use of consultants is wholly justified. Members’ interrogation of Verto may 
also assist.  

 
2006 Review - Recommendation 4:  
When a contract comes to an end, a full review of the work and a view on the value for 
money should be undertaken.  These should be kept centrally so that there is a corporate 
record of the suitability of consultants. 
 

 

Officer update: 
 
These are kept by individual departments but are centralised as part of the Oracle 
implementation and construction of the new contract management system. The Contract 
Management System was implemented in September 2009 and the CPU is in the process 
of populating it with information. The PSP being one of the council’s major contracts will be 
a priority. The CPU currently have an on-going programme of populating the Contract 
Management System, the Consultancy category is under review in this next financial year. 
With the introduction of the Consultancy Approval Form, and the Consultancy ‘Smart Form’ 
a central record linked with the Contract Management System will be kept. 
 
 
 
 
 

25



24  

Review group findings: 
 

9.4 The corporate record of suitability of consultants has been considered as being 
piecemeal until the third quarter of 2010. The evidence of new CMS is welcome and 
once it is fully populated will be an asset. 

 

Recommendation 29: 
 
The Contract Management System should be made available for scrutiny by members, or 
reviewed by way of regular reports to a scrutiny committee. 

 
2006 Review - Recommendation 5:  
There should be a clear process and procedure in place for deciding whether or not to 
appoint a consultant and this should form part of the council’s constitution.  This should 
include levels of authorisation e.g. cabinet member, director, head of service, senior 
manager and when the tender process should be used for obtaining the services of a 
consultant.  This will ensure that there is a clear audit trail for the whole appointment 
process; 
 
2006 Review - Recommendation 6: 
Each project should be assessed individually and a reasoned decision made as to whether 
or not to appoint a consultant.  No additional pieces of work should be given to a 
consultant without this process having been gone through; and 
 
2006 Review - Recommendation 7: 
Full terms of reference for each appointment should be drawn up and approved by the 
relevant director or head of service. 
 

  
Officer update: 
 
Contract standing orders were reviewed and subsequently contract regulations replaced 
them in August 2007. Consultancy services are processed as other procurement activity is 
in that there is officer delegation according to value, with most purchases being assigned to 
a head of service or director for approval. In addition, since the specialist buyer role has 
been introduced on the Consultancy category, the CPU challenge whether there is 
compliance with both contract regulations and EU Directives. In addition a new form has 
been developed for justification of appointment of consultants where the value exceeds 
£5000. The governance process requires the approval of the executive director of strategic 
resources. The CPU Team do not process purchase orders for Consultancy requirements 
without an attached approved form. 
 
Review group findings: 
 
9.5 The group welcome the introduction of specialist buyers to challenge consultancy 

spending and acknowledge that once every project is on Verto with a clear business 
case in place this recommendation will have been satisfied. The group also look 
forward to increased HR involvement to help provide most of the future skills 
requirement in these areas, and the potential for staff career progression through 
the PDR. 

 
2006 Review - Recommendation 8:  
The relevant committee should monitor the work of the Programme Boards to ensure that 
the new project management processes are being implemented in all areas of the 
council’s work. 
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Officer update: 
 
The council’s corporate management team (CMT) as a strategic improvement board deal 
with this as part of the overall performance management arrangements of the council. Each 
director and departmental management team are also responsible for the projects at a 
departmental level. 
 
Review group findings: 

 
9.8.1 The group were concerned about the delay in rolling out the new Verto project 

management system across all areas of the council’s work. It became compulsory 
for all projects to be recorded on Verto from 1 December 2010 only after the group 
had made enquiries ensuring a consistent approach across all service areas. 
Projects not previously not recorded on Verto, with a collective value of £3m, would 
therefore not have systematically been ‘dealt with’ by CMT.  

 
9.8.2 Until Verto, managers and directors did not have a universal vehicle for recording 

and monitoring projects, so while they may have been responsible for the projects 
within their departments, they have not been sharing information on the use of 
consultants corporately.  The focus of many projects has been on the outcome i.e. 
that it was delivered, rather than the value derived from the project, whether the 
product was useful, or what lessons were learnt. The council has the ability to be an 
even smarter customer and is beginning to take steps in the right direction across all 
service areas. 

 
2006 Review - Recommendation 9:  
Guidance on the use of agency and temporary staff, including the full implications of 
employing such staff, should be developed and provided to all managers. 
 

 

Officer update: 
 
The council’s temporary agency “Manor Drive Solutions” provides information and advice, 
in conjunction with HR, to managers in relation to employment of temporary staff, which is 
also available through the MyBusiness Support page on Insite. ‘Manor Drive Solutions’ has 
reduced the reliance on external agency staff considerably in the secretarial and 
administration sector and is making progress in other areas such as project management. 
 
Review group findings: 

 
9.9 Manor Drive Solutions is an internal staff agency with a staff bank, at the time of 

interview, of 55 people.  It had made £32k (internal) profit in the previous nine 
months. MDS acts in a specialist buyer role, and all council-wide temporary staff are 
requested through the staff bank. Savings have been made by the reduction in 
external agency fees and the council benefits from owning a flexible workforce that 
can move around, dependant on where the work is. 

 
2006 Review - Recommendation 10:  
That all managers are made aware of the proposed changes to the legislation regarding 
agency employees and that its impact should be considered before employing such staff, if 
the changes are introduced. 
 

 

 
 

27



26  

Officer update: 
 
A policy has been in place for approximately a year and is placed on Insite. In addition, 
strategic resources business support has taken on the role of specialist buyer since 
December 2009 ensuring compliance with corporate contracts and policy. 

 
2006 Review - Recommendation 11:  
The use of agency staff for engagements longer than three months should be discouraged. 
 

 

Officer update: 
 
This is actively discouraged and is part of the corporate policy in place.  Any manager 
employing agency staff longer than three months is advised to consider whether a fixed 
term contract is appropriate by MDS and referred to HR for further advice.  MDS monitor 
the length of temporary staff through a bespoke database. 

 

Recommendation 30: 
 
If a manager is shown to be disproportionately using agency staff for longer than three 
months then a business case should be made and entered on Verto. 

 
2006 Review - Recommendation 12:  
That the monitoring of the use of agency staff should be centralised so that the number of 
agency staff employed by the council is known, along with how long they have been 
employed for and which departments use agency staff regularly. 
 

 
Officer update: 
 
The employment of agency staff has been centralised to strategic resources business 
support who monitor how long they have been employed for and which departments are 
using agency staff regularly, through the specialist buyer role. 

 
2006 Review - Recommendation 13:  
That HR progress their work on succession planning and recruitment quickly to enable the 
council to move forward as an employer of choice. 
 

 
Officer update: 
 
The council has developed a “Human Resources Review” process, which includes the 
identification of succession plans for key positions, high potential development planning and 
top performer resource utilisation. This is now being piloted across learning and skills in 
children’s services. The pilot was due to take place before Christmas 2010. 
 
In order to improve the council’s attractiveness as an employer of choice, officers have 
achieved Investors in People “Bronze” status following an independent assessment in 
October 2010. This will be promoted in recruitment adverts which will display the IIP logo to 
enhance the council’s attractiveness to job applicants. 
 
The recently launched Performance and Development Review process which replaced the 
appraisal process captures information on employee career aspirations which in turn will 
support the HR Review, particularly in the area of succession planning. 
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Review group findings: 
 

9.13.1 HR is progressing its work on succession planning. The HR Review has been 
piloted in children’s services and it is anticipated that it will be rolled out across the 
council by Spring/Summer 2011. 

 
9.13.2 The group would like to see the council work towards further achievement in the IiP 

process and re-launch the Vision 2010 programme where resources permit.  The 
Group would like to see this undertaken as a rolling programme every three years. 

 
9.13.3 The group has noted that the level and pace of change introduced by the business 

transformation team has not always been welcomed by some officers and the group 
note that senior managers should learn to build skills in effectively handling change 
management.  

 
9.13.4 The appointment process for directors and head of service demands that these 

candidates go before the Employment Committee for approval. This committee is a 
requirement of the council’s constitution. At present there is no particular reason 
why the appointment of consultant or contractors at managerial levels is not referred 
to the committee. 

 

Recommendation 31: 
 
The HR team should report to the Sustainable Growth Scrutiny Committee in late summer 
2011 on progress or completion in the area of succession planning.  If this requirement 
can be fulfilled by moving towards IiP “Silver” status the report should also contain an 
evaluation of whether it is financially feasible for the council to progress towards this. 
 

 
ToR 10 - Gain answers to the questions posed in January 2009 by the then Chairman 
of the Sustainable Growth Scrutiny Committee, Cllr Fletcher. 
 
The group has received and reviewed officer responses to the questions posed by Cllr 
Fletcher. These questions and responses accompany this report as Appendix 1.  
 
Of note are the following questions and officer responses which the review group has 
commented on: 

 
Question: Are the employees of the PSP sub-contracting company directors of that 
company? 
 

 
Officer response: 
  
The council does not keep such records of sub-contracting consultancy suppliers, only 
details of the primary suppliers are kept. 

 
Review group findings: 

 
10.1  The group's enquiries have determined that a number of consultants, previously 

contracted by the city council in the pre-Amtec period under limited company status, 
have continued in post but under contract with Amtec. Three of these named 
consultants are directors of V4 Services Ltd; and had directorships or shareholdings 
in pre-Amtec contracted companies.  The current nature of other individual contracts 
with Amtec is unknown. 
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Question: Clarify the status of Amtec PLC in relation to V4 Ltd and method of 
remuneration. 
 

 
Officer response: 
 
V4 Services Ltd is the delivery partner to Amtec Consulting Group. The council are 
contracted to Amtec and not V4 Services Ltd and therefore do not hold or have access to 
details of remuneration between Amtec Consulting Group and V4 Services Ltd. 

 
 

Review group findings: 
 
10.2 It is acknowledged by the group that there is potential for numerous layers of sub-

contracts within the PSP arrangement e.g. Amtec have contracted V4, and could 
contract with other consultancies.  Although each layer may add a cost the final 
Amtec invoice to the council, it has to be based upon the agreed rate card. The 
cost to the council is therefore that put forward under the framework regardless of 
what subsequent agreements are made between Amtec and its delivery partners.  

 
Question:  Provide documented evidence by way of a copy invoice as proof of all monthly 
payments. Provide documented evidence of the actual yearly cost of all consultancy fees. 
 

 
Officer response: 
  
Copy invoices may be commercially sensitive and not for general release. This ensures that 
the council gets the best value for money especially where there has been direct 
negotiation with suppliers to reduce their standard rates. The review group has selected 
and quality assured a sample of the invoices paid in 2009/10. Details of this process are 
included in the group’s final report.  

 
Review group findings: 
 
10.3 The group has received documented details of the yearly cost of consultancy fees via 

spreadsheet and copy invoices of a random selection that was ordered by the group.  
 

Question: What action is being taken to reduce the reliance on consultants? 
 

 
Officer response: 
 
The council has sought to use the expertise of consultants to pass on their skills to the 
organisation as a whole.  Consultancy roles have reduced significantly over the past two 
years and internal roles have been created instead.  The following projects are now led by 
employees of the council: 

 

• The transformation and improvement of our customer services 

• Front to back office integration 

• Central funding unit which looks to attract additional external funding for the council 

• Our project management and business analysts are all council employees after the 
transfer of expertise from former consultants 

• The council’s Manor Drive business support which has helped to reduce the council’s 
reliance on employment agencies through running its own mini-employment agency 
that recruits staff to work across the council in administrative roles as and when they 
are needed.  
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The council has very carefully monitored the return on its investment in consultancy 
services.  The overall return on investment on consultancy spend has continued to increase 
with savings doubling in the last financial year. 
 
Specific examples of savings achieved by reducing consultancy spend are: 

 

• We no longer pay consultants to examine and improve the way we run our day-to-day 
business and have instead created internal business process improvement posts 
saving £95,500. 

• We no longer have consultants overseeing how we buy in goods and services for the 
Council saving £161,650. 

• We have reduced the amount we pay the consultants we do employ – we have 
generally reduced day rates by between 5 per cent and 10 per cent saving £119,451. 

 
Review group findings: 

 
10.4.1 Although the level of savings produced through the professional services 

partnership is to be welcomed, more could be done to identify and plug core skill 
gaps by using more cost-effective alternatives to consultants and interims. New 
systems recently suggested by HR must be implemented by spring 2011 to ensure 
better use of our own staff before consultants and interims are used.  Where an 
interim is used for short periods (sickness, maternity etc) a suitable council 
employee should shadow them so that they would be able to cover the post if cover 
is required and as an aid to career progression. 

 
10.4.2 The group disagrees that that there has been a significant reduction of consultancy 

roles, evidenced by this review.  
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5. Summary of Recommendations 
 
 

No. Recommendation 
 

1. All projects involving consultants should be recorded through Verto.  This recommendation 
is subject to officers considering whether there should be a financial threshold to this 
requirement to ensure appropriate use of Verto.  
 

2. All members should be provided with access to Verto in order to improve transparency 
regarding consultancy spend. This will also assist to resolve any uncertainty which may 
exist around the commissioning of consultants. 
 

3. The CPU should provide an update report to the Scrutiny Committee in Autumn 2011 
regarding (1) the progress made with Qlikview reporting and the outcome of discussions 
with Serco (2) financial data, by department, for Q4 2010-11 and Q1 2011-12  (3) whether 
the use of consultants is captured across the council through consistent use of Verto (4) 
the level of member enquiry of Verto (5) how the spend on consultants is being recorded 
and monitored, and (6) confirming that there is accurate recording of savings and losses 
against each individual consultant or consultancy project.  
 

4. The Scrutiny Committee should consider whether, as a result of receiving the report, a 
policy on the use of consultants ought to be written for the benefit of officers to ensure 
consistent application in the use of consultants across the council.  
 

5. The council should amend contract regulations and financial regulations to set out criteria 
officers should consider before deciding to employ consultants.  This ought to include 
consideration of any internal skills within the council. 
 

6. The council should compile a central register of transferable professional skills available 
within the council which should be audited on a regular basis by the HR team. 
 

7. The council should amend the Employment Committee terms of reference to include 
contractors and consultants whose accumulative remuneration rate over a project lifecycle 
would take them into the same salary grade as a head of service.  Contractors and 
consultants at this level ought to be approved by Employment Committee before 
appointment whenever possible or reviewed at least at six monthly intervals to ensure that 
their continued engagement is appropriate. 
 

8. The council should review its further business transformation needs and assess whether 
the procurement of project and performance management skills will be required when the 
Professional Services Partnership (Amtec) contract next comes up for renewal. 
 

9. The group would recommend that the Verto system have a reporting function which allows 
it to report on minor projects involving the use of consultants (under £50k in value) to the 
cabinet member for resources. 
 

10. For major projects  (over £50k in value) 
 
a) the cabinet member for resources ought to be requested to add approval to 

the Verto system for projects involving the use of consultants; and  
b) representative bodies including the Joint Consultative Forum, CMT and the 

Audit Committee are able to request regular reports from Verto on the use of 
consultants 
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11. The group would recommend that skills transfer is a written contractual requirement for 
appropriate professional skill contracts, particularly project and programme management, 
to enable officers to develop expertise which will directly benefit the council. 
 

12. A relevant scrutiny panel (or a suitably staffed sub-committee of one formed of members 
preferably with audit and/or accountancy experience) should take sample projects to put 
under review for test of business case and efficiency. 
 

13. Where the council engage consultants under long term contracts there should be a 
requirement for managers to approach the consultant at fixed periods in the contract about 
filling a permanent role within the council. 
 

14. There should be improved scrutiny of the PSP contract if it is renewed in 2012. The group 
recommend that the relevant scrutiny committee should be consulted prior to any decision 
being made to engage specific contractors. 
 

15. All consultants engaged at managerial level should be required to update Verto as a 
condition of payment. 
 

16. Should the council produce a policy around the use of consultants (see recommendation 
4), this should contain the criteria for engaging and monitoring consultants. 
 

17. Managers should negotiate fixed-price or incentive-based contracts where possible. 
 

18. The council should whenever possible seek to fill senior management posts with a 
permanent employee where it is beneficial for the council and consider all other available 
options, (e.g. internal employees acting up) before seeking to recruit a consultant to a 
managerial position. 
 

19. A report should be made to the Scrutiny Committee surrounding the errors found in 
Qlikview and what measures have been put in place to prevent such errors in future. 
 

20. Where possible, the council should seek to quantify the level of grant funding which 
supports the use of consultants within the council.  This may be possible through a 
reporting function within Verto. 
 

21. Where appropriate HR should be involved in the recruitment process for consultants 
occupying managerial positions so that advice can be given on suitable candidates and in 
house expertise, skills or knowledge. 
 

22. The CPU should be allowed access to the information gathered by HR around internal 
skills and knowledge so that internal skills might be accessed before reliance is placed 
upon consultants. 
 

23. Managers should submit a report to the chief executive upon the proposed appointment of 
any consultant in an interim managerial role explaining why a consultant is to be preferred 
over an internal candidate.  This is to ensure that officers are mindful of succession 
planning. 
 

24. A further update on the progress of the creation of a centralised list of consultants should 
be produced and a report made to the appropriate scrutiny committee in Autumn 2011. 
 

25. The roll out of the HR Review should be expedited to ensure that all areas of the council 
have been assessed by Spring 2011. 
 

26. Progress with the PDR process should be closely monitored to ensure that managers do 
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not take a cascade approach as was the case with the previous APD system. This system 
prevented front line staff from receiving timely feedback or the opportunity to identify 
development opportunities and act upon career aspirations. 
 

27. The HR Review agenda should be amended to enable the chief executive and directors to 
identify where consultants are fulfilling positions. This information should be used to create 
a succession plan for ensuring that this is the most appropriate solution, or if not, to identify 
who could be developed to fulfil that role in future. 
 

28. A skills audit should be completed through a series of workshops with top performers. 
Included in the audit should be details of the specific projects that staff have worked on, 
similar to a CV. That would help to identify those with the potential to be of 'consultant' 
level. 
 

29. The contract management system should be made available for scrutiny by members, or 
reviewed by way of regular reports to a scrutiny committee. 
 

30. If a manager is shown to be disproportionately using agency staff for longer than three 
months then a business case should be made and entered on Verto. 
 

31. The HR team should report to the Sustainable Growth Scrutiny Committee in late Summer 
2011 on progress or completion in the area of succession planning.  If this requirement can 
be fulfilled by moving towards IiP “Silver” status the report should also contain an 
evaluation of whether it is financially feasible for the council to progress towards this. 
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6. Glossary of terms 

 
APD Appraisal for Performance and Development 

 
BCR Budgetary Control Report 

 
CMDN Cabinet Member Decision Notice 

 
CMS Contract Management System 

 
CMT Corporate Management Team 

 
CPU Commercial and Procurement Unit 

 
FOI Freedom of Information 

 
HR Human Resources 

 
I&DeA Improvement and Development Agency (now Local 

Government Improvement and Development) 
 

ICT Information and communication Technologies 
 

IiP  Investors in People 
 

LPSA Local Public Service Agreement 
 

LSP Local Strategic Partnership 
 

MCA Management Consultancies Association 
 

MDS Manor Drive Solutions 
 

NAO National Audit Office 
 

OGC Office of Government Commerce 
 

P2P Purchase to Pay 
 

PDR Performance and Development Review 
 

PSP Professional Services Partnership 
 

ToR Term of Reference 
 

VfM Value for Money 
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7. Appendices 
 

Appendix 1: Cllr Fletcher’s questions and officer responses 
Appendix 2: Consultancy spend 2009/10     
Appendix 3: Consultancy spend 2009/10 by directorate 
Appendix 4: Consultant deployment 
Appendix 5: Spend by supplier and project 
Appendix 6: Peterborough Procurement Cycle 
Appendix 7: Pre-Interview questionnaires 
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Sustainable Growth Scrutiny Committee

Response to Councillor Fletcher’s Questions

1) Identify all consultancy companies 

The names of all Consultancy companies employed during the financial year 
2009/2010 are listed in the attached Appendix 2 

2) Identify any company which may be sub-contracting to the main consultancy 
company 

In terms of the Professional Services Partnership, the main consultancy 
company, Amtec Consulting Group, use a delivery partner V4 Services Ltd. 
With reference to the other main consultancy companies, the Council do not 
keep records of their sub-contracting companies. 

3) Identify the employees of the sub-contracting company who may be actually 
working for PCC 

In terms of the Professional Services Partnership, the following people from  
V4 Services Ltd have worked or are currently working for PCC, but it is not 
known what their employment status is within V4 and whether they could be 
classed as “employees”. 

Ben Ticehurst 
Paul Tonks 
Adam Jacobs 
Keith Bayliss 

4) Are the employees of the sub-contracting company directors of that company 

The Council do not keep such records of sub contracting consultancy 
suppliers, only details of the primary suppliers are kept 

5) Identify any other individuals who may be operating on a self employed basis 
and are engaged by PCC 

The details supplied in the attached Appendix 2 are the only details kept. The 
main consultancy companies listed are businesses where the employment 
status of any particular individual is unknown.  

6) Identify the service period of any and all individuals who have been employed 
by PCC, on a consultancy basis, either directly or indirectly 

The service periods of each of the Consultants is identified in Appendix 5. 

7) Clarify the actual reason for the engagement of all consultants and 
companies, the areas of work undertaken and the financial benefits derived 
from that employment 

The spreadsheet details where consultants have been engaged on 
assignments with clear business cases, recorded and tracked through the 
Verto project management system (marked ‘Verto’ in the project management 
column in Appendix 3).  A summary of the value of consultancy worked 
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managed under Verto is included at the bottom of the table in Appendix 3. 
Full details of work completed and the financial benefits delivered associated 
with these projects will be included in the review group’s final report due to be 
presented to the Sustainable Growth Scrutiny Committee meeting on 1st

February 2011. 

8) Clarify the status of Amtec PLC in relation to V4 Ltd and method of 
remuneration 

V4 Services Ltd is the delivery partner to Amtec Consulting Group. The 
Council are contracted to Amtec and not V4 Services Ltd and therefore do not 
hold or have access to details of remuneration between Amtec Consulting 
Group and V4 Services Ltd. 

9) Who actually makes the decision to engage a consultant and how is this 
decision actually authorised 

Decisions to engage a consultant are normally made by senior officers. As 
with all procurement, the authorisation process is determined by value 
through compliance with Contract Regulations and Financial Rules. 
Depending on whether the arrangement with the Consultant is call-off 
contract through a framework (such as the Professional Services Partnership) 
then other governance processes may be introduced since the original 
authorisation was for the framework itself and not assignments which pass 
through it. 

The Professional Services Partnership has an underlying Cabinet Member 
Decision Notice that authorised the appointment of Amtec Consulting Group 
through an OGC Buying Solutions Framework but it is also supported by a 
robust governance process which ultimately, every assignment is authorised 
by the Executive Director of Strategic Resources via the approval of a 
business case. 

Another example is that of the appointment of Tribal Education Ltd who were 
the specialist ICT and Education consultants for the Building Schools for the 
Future programme. The appointment and subsequent authorisation was in 
accordance with Contract Regulations whereby the value exceeded 
£150,000.00, (the authorisation limit of the majority of Heads of Service) and 
the approval of award was made through a ‘Contract Award Report’ by the 
appropriate director, in this case John Harrison, Executive Director for 
Strategic Resources.

10) Who determines what rate is paid 

There are a number of answers to this question and it depends on how the 
consultant was procured. If a consultant is procured through a framework 
then more often or not there is a rate card associated with the framework. 
Where open tendering is undertaken, usually, the procuring officer would 
request the tenderer to submit rates. Other rates are determined by direct 
negotiation. 
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11) Exactly what rate is paid, plus any other fees which may be involved 

These vary according to consultant and contract terms. Some rates are 
inclusive of accommodation and travel, other rates exclude these and are 
additional charges.  

In terms of the Amtec Consulting Group, there is an associated rate card that 
was included in their tender submission for the OGC Buying Solutions 
Framework. Rates submitted are aligned to the level of the consultant. While 
there are rates within the framework, these are variable and can be 
individually negotiated according to whether a specific individual is required. 
The Project Manager also has the ability to negotiate with Amtec for a 
discounted rate and therefore the rate card is for guidance only. The rate card 
submitted was for the initial tender response for the commencement of the 
contract in September 2008 and an annual uplift of approximately 3% is 
applicable although to date we have not been charged this. 

12) And 13) Provide documented evidence by way of a copy invoice as proof of 
all monthly payments. Provide documented evidence of the actual yearly cost 
of all consultancy fees 

Copy invoices are commercially sensitive and not for general release. This 
ensures that the council gets the best value for money especially where there 
has been direct negotiation with suppliers to reduce their standard rates. The 
review group has selected and quality assured a sample of the invoices paid 
in 09-10. Details of this process will be included in the group’s final report.  

14) What action is being taken to reduce the reliance on consultants 

The council has sought to use the expertise of consultants to pass on their 
skills to the organisation as a whole.  Consultancy roles have reduced 
significantly over the past two years and internal roles have been created 
instead.  The following projects are now led by employees of the Council: 

  The transformation and improvement of our customer services 

  Front to back office integration 

  Central funding unit which looks to attract additional external funding 
for the council 

  Our project management and business analysts are all council 
employees after the transfer of expertise from former consultants 

  The council’s Manor Drive business support which has helped to 
reduce the council’s reliance on employment agencies through 
running its own mini-employment agency that recruits staff to work 
across the council in administrative roles as and when they are 
needed.

The council has very carefully monitored the return on its investment in 
consultancy services.  The overall return on investment on consultancy spend 
has continued to increase with savings doubling in the last financial year. 
Specific examples of savings achieved by reducing consultancy spend are: 

  We no longer pay consultants to examine and improve the way we run 
our day-to-day business and have instead created internal business 
process improvement posts saving £95,500 

  We no longer have consultants overseeing how we buy in goods and 
services for the council saving £161,650 
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  We have reduced the amount we pay the consultants we do employ – 
we have generally reduced day rates by between 5% and 10% saving 
£119,451

15)What recommendations, if any, were implemented following on from an 
enquiry held some five or six years ago into the use of consultants 

An update on the recommendations to December 2010 is attached and further 
progress is expected by the end of this financial year.
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APPENDIX 2

Supplier Consultancy Human 

Resources

Legal Managed 

Service

Grand Total

7Safe Limited £4,801.51 £4,801.51

A G L Consulting £12,700.00 £12,700.00

a:live communication limited £5,000.00 £5,000.00

AA Projects Ltd £15,969.00 £15,969.00

Adams IntegraLtd £15,500.00 £15,500.00

Advanced Human Resources £1,413.80 £1,413.80

Amanda (Mandy) Goodliffe Consultancy £24,539.99 £24,539.99

AMTEC Consulting Plc £5,503,423.76 £5,503,423.76

Andrew Belson Arboricultural Con. £630.00 £630.00

Andrew Powell Consultancy £310.00 £310.00

ASA Creditsafe.com (UK) Ltd £300.40 £300.40

ASC (Surveys)Ltd £2,984.95 £2,984.95

Aspire Business Solutions £500.00 £500.00

Athene Communications £417,259.89 £417,259.89

Atkins Limited £2,987,083.99 £2,987,083.99

Barker Storey Matthews £21,582.75 £21,582.75

Blue Marble Business Services Ltd £3,500.00 £3,500.00

AN INDIVIDUAL £58,360.78 £58,360.78

Brantigan Consulting Ltd £800.00 £800.00

Brown & Co £2,692.00 £2,692.00

AN INDIVIDUAL £27,600.00 £27,600.00

Building Research Establish. Ltd £2,000.00 £2,000.00

C & S Strategic Solutions Ltd £7,150.00 £7,150.00

Cambridge Education Ltd £9,860.91 £9,860.91

Cameron Associates £4,572.00 £4,572.00

Capacityboost £9,074.47 £9,074.47

Capita Business Services Ltd £3,500.00 £3,500.00

Carbon Action Network - East £2,439.42 £2,439.42

CareWorks (UK) Ltd £13,225.00 £13,225.00

Carter Jonas £13,392.25 £13,392.25

Centre for Sustainable Engineering £95,086.81 £95,086.81

AN INDIVIDUAL £1,042.10 £1,042.10

CHK Ltd (National Map Ctr.) £3,883.00 £3,883.00

Civica Public Protection Ltd £202.00 £202.00

CLEAPSS £2,750.99 £2,750.99

AN INDIVIDUAL £20,313.80 £20,313.80

Connell Bros. Ltd £348,691.44 £348,691.44

AN INDIVIDUAL £13,270.00 £13,270.00

CS & HR Ltd £1,300.00 £1,300.00

Cunnington Clark £5,650.00 £5,650.00

David Hill Catering Consultancy £800.00 £800.00

Deen Associates £17,500.00 £17,500.00

Deloitte MCS Ltd £13,867.56 £13,867.56

Do The Right Thing Ltd £820.00 £820.00

Don Latham Associates £1,762.72 £1,762.72

AN INDIVIDUAL £9,000.00 £9,000.00

DTP Ltd £51,870.00 £51,870.00

Education Personnel Management Ltd £12,010.80 £12,010.80

Educational Services & Training Ltd £61,052.79 £61,052.79

AN INDIVIDUAL £2,353.07 £2,353.07

AN INDIVIDUAL £1,405.38 £1,405.38

AN INDIVIDUAL £9,074.00 £9,074.00

Energy Report Ltd £12,886.00 £12,886.00

Entec UK Ltd £23,132.00 £23,132.00

Eversheds LLP £94,821.79 £94,821.79

Faulks Perry Culley & Rech £2,725.88 £2,725.88

Fay Training Consultants £400.00 £400.00

Fordham Research Group Ltd £3,053.50 £3,053.50

FSI (FM Solutions) Ltd £820.00 £820.00

G V A Grimley £22,908.55 £22,908.55

AN INDIVIDUAL £28,062.00 £28,062.00

Gladstone Connect Ltd £11,133.50 £11,133.50

Greenwillow Associates £540.00 £540.00

AN INDIVIDUAL £652.20 £652.20

AN INDIVIDUAL £47,722.94 £47,722.94

Hays Specialist Recruitment Ltd £345,470.21 £345,470.21

HC Solicitors LLP £350.00 £350.00

Headstuff Ltd £81,244.40 £81,244.40

Hegarty LLP £300.00 £300.00

Henry Riley £9,191.75 £9,191.75

IIC by Education (P'boro) Ltd £6,050.00 £6,050.00

In Balance Ltd £1,870.00 £1,870.00

Innovative Solutions £4,914.00 £4,914.00

Integrita Consultancy Serv. Ltd £7,000.00 £7,000.00

In-Trac Training & Consultancy Services £1,500.00 £1,500.00

J B Associates £1,650.00 £1,650.00

Janet Donoghue Ed Consultancy £9,093.05 £9,093.05

AN INDIVIDUAL £1,503.70 £1,503.70

AN INDIVIDUAL £5,500.00 £5,500.00

AN INDIVIDUAL £2,700.00 £2,700.00
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Jupiter Training & Consultancy Ltd £70,495.00 £70,495.00

AN INDIVIDUAL £4,400.00 £4,400.00

Kirona Solutions Ltd £9,532.40 £9,532.40

L A R I A £60.00 £60.00

Lambert Smith Hampton £2,568.86 £2,568.86

Land Use Consultants £39,787.04 £39,787.04

Lawrence Graham LLP £36,012.10 £36,012.10

Leisure & the Environment £3,568.75 £3,568.75

AN INDIVIDUAL £18,275.00 £18,275.00

AN INDIVIDUAL £1,500.00 £1,500.00

Macdonald & Company £1,619.81 £1,619.81

Maybo Ltd £1,780.00 £1,780.00

McAndrew Project Services Ltd £9,600.00 £9,600.00

Mymar Training Ltd £2,700.00 £2,700.00

N R J Consulting Ltd £3,000.00 £3,000.00

Nene Construction Management Servs Ltd £400.00 £400.00

AN INDIVIDUAL £4,000.00 £4,000.00

NJO Educational Consultancy £30,491.45 £30,491.45

Northgate Information Solutions £58,500.51 £58,500.51

Ntrinsic Consulting Europe Ltd £0.00 £0.00

NWA Social and Market Research Ltd £10,329.00 £10,329.00

Octopus Computer Associates Ltd £94,952.00 £94,952.00

Office Projects Ltd £3,959.94 £3,959.94

Opportunity Peterborough £26,600.00 £26,600.00

Dirty Hands Prod. £4,929.35 £4,929.35

Oystertown Ltd £1,247.35 £1,247.35

PC Magic Ltd £5,445.00 £5,445.00

AN INDIVIDUAL £5,895.10 £5,895.10

Peter Brett Associates £606.55 £606.55

Peterborough Child Development Consultan £350.00 £350.00

Peterborough Urban Regeneration £15,525.00 £15,525.00

Pinsent Masons £71,133.20 £71,133.20

Prescient Consultancy Limited £3,000.00 £3,000.00

PRS Consulting Limited £300.00 £300.00

R M Plc £24,424.00 £24,424.00

AN INDIVIDUAL £426.67 £426.67

Ramboll UK Ltd £10,385.00 £10,385.00

Ratcliff Land & Engineering Surveys £585.00 £585.00

Reconstruct £2,441.58 £2,441.58

Richardson £2,774.00 £2,774.00

Rider Levett Bucknall UK Ltd £233,032.75 £233,032.75

Robert J Davis Associates £3,300.00 £3,300.00

Roger Tym & Partners £22,928.00 £22,928.00

AN INDIVIDUAL £1,335.20 £1,335.20

Rolling Sound Ltd £6,875.00 £6,875.00

Rolton Group Ltd £4,800.00 £4,800.00

AN INDIVIDUAL £1,062.84 £1,062.84

RPS Group Plc £26,775.50 £26,775.50

Russam GMS Ltd £24,744.00 £24,744.00

Salford Housing and Urban Studies U £21,300.00 £21,300.00

Sanham Agricultural Planning Ltd £485.00 £485.00

Savills Commercial Ltd £1,611.25 £1,611.25

Scala  Ltd £120.00 £120.00

S-Cool Ltd £28,195.75 £28,195.75

Scott Wilson Ltd £1,526.00 £1,526.00

Serco Ltd £4,752,940.75 £4,752,940.75

SG Training Ltd £35,502.00 £35,502.00

AN INDIVIDUAL £8,251.05 £8,251.05

AN INDIVIDUAL £1,536.50 £1,536.50

SJB Job Evaluation Serv Ltd £60,607.60 £60,607.60

AN INDIVIDUAL £4,050.00 £4,050.00

AN INDIVIDUAL £13,500.00 £13,500.00

AN INDIVIDUAL £9,535.00 £9,535.00

Stirling Maynard and Partners £2,900.00 £2,900.00

Sue Bach Associates Ltd £5,301.00 £5,301.00

Survey Solutions £410.00 £410.00

Taylor Young £3,929.00 £3,929.00

TDA Development Ltd £200.00 £200.00

Terrier Management Services £273.80 £273.80

The Sorrell Foundation £4,604.00 £4,604.00

The Synergy Group £57,754.39 £57,754.39

TMI Systems Ltd £3,750.00 £3,750.00

Total Coaching Solutions Ltd £13,043.49 £13,043.49

Transition UK Ltd £13,662.00 £13,662.00

Triaster Ltd £2,163.80 £2,163.80

Tribal Education Ltd £104,360.00 £104,360.00

Tribal Resourcing Ltd £67,500.00 £67,500.00

Turnthecurve Ltd £750.00 £750.00

URS Corporation Ltd £1,657.00 £1,657.00

Valuation Office Agency £12,160.00 £12,160.00

Venn Group Ltd £3,562.65 £3,562.65

Wadlow Technical Surveys Ltd £2,500.00 £2,500.00

Waldeck Associates Ltd £795.00 £795.00

AN INDIVIDUAL £500.00 £500.00
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Wilks Head & Eve £123,619.41 £123,619.41

Winning Leaders Ltd £73,869.53 £73,869.53

AN INDIVIDUAL £1,378.00 £1,378.00

Worklife Support Limited £15,170.00 £15,170.00

Young Lives £4,100.00 £4,100.00

Grand Total £8,486,207.48 £511,746.41 £202,617.09 £7,740,024.74 £16,940,595.72
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APPENDIX 3

Supplier Chief 

Executives

Childrens

Services

City Services Deputy Chief 

Execs

Operations Strategic 

Resources

Grand Total Contract Management  Project 

Management

AMTEC Consulting Plc £308,289.00 £88,830.00 £757,678.10 £289,025.00 £4,059,601.66 £5,503,423.76 Centrally Managed Verto

Athene Communications £214,800.25 £202,459.64 £417,259.89 Department Managed

Connell Bros. Ltd £348,691.44 £348,691.44 Department Managed Verto

Rider Levett Bucknall UK Ltd £233,032.75 £233,032.75 Department Managed Verto

Wilks Head & Eve £84,253.51 £39,365.90 £123,619.41 Department Managed

Tribal Ed. Ltd Training Solutions Ltd £104,360.00 £104,360.00 Department Managed Verto

Centre for Sustainable Engineering £95,086.81 £95,086.81 Department Managed Verto

Octopus Computer Associates Ltd £94,952.00 £94,952.00 Department Managed

Headstuff Ltd £81,244.40 £81,244.40 Department Managed

Winning Leaders Ltd £73,869.53 £73,869.53 Department Managed

Jupiter Training & Consultancy Ltd £70,495.00 £70,495.00 Department Managed

Educational Services & Training Ltd £61,052.79 £61,052.79 Department Managed

Northgate Information Solutions £58,500.51 £58,500.51 Department Managed Verto

AN INDIVIDUAL £58,360.78 £58,360.78 Department Managed

The Synergy Group £57,754.39 £57,754.39 Department Managed

DTP Ltd £51,870.00 £51,870.00 Department Managed

AN INDIVIDUAL £47,722.94 £47,722.94 Department Managed

Land Use Consultants £39,787.04 £39,787.04 Department Managed

SG Training Ltd £35,502.00 £35,502.00 Department Managed

NJO Educational Consultancy £30,491.45 £30,491.45 Department Managed

S-Cool Ltd £28,195.75 £28,195.75 Department Managed

AN INDIVIDUAL £28,062.00 £28,062.00 Department Managed

AN INDIVIDUAL £27,600.00 £27,600.00 Department Managed

RPS Group Plc £26,775.50 £26,775.50 Department Managed

Opportunity Peterborough £26,600.00 £26,600.00 Department Managed

Amanda (Mandy) Goodliffe Consultancy £24,539.99 £24,539.99 Department Managed

R M Plc £24,424.00 £24,424.00 Department Managed

Entec UK Ltd £23,132.00 £23,132.00 Department Managed

Roger Tym & Partners £22,928.00 £22,928.00 Department Managed

G V A Grimley £11,350.32 £11,558.23 £22,908.55 Department Managed

Barker Storey Matthews £21,582.75 £21,582.75 Department Managed

Salford Housing and Urban Studies U £21,300.00 £21,300.00 Department Managed

AN INDIVIDUAL £20,313.80 £20,313.80 Department Managed

AN INDIVIDUAL £18,275.00 £18,275.00 Department Managed

Deen Associates £17,500.00 £17,500.00 Department Managed

AA Projects Ltd £15,969.00 £15,969.00 Department Managed

Peterborough Urban Regeneration £15,525.00 £15,525.00 Department Managed

Adams IntegraLtd £15,500.00 £15,500.00 Department Managed

Worklife Support Limited £15,170.00 £15,170.00 Department Managed

Deloitte MCS Ltd £13,867.56 £13,867.56 Department Managed

Transition UK Ltd £13,662.00 £13,662.00 Department Managed

AN INDIVIDUAL £13,500.00 £13,500.00 Department Managed

Carter Jonas £12,414.65 £977.60 £13,392.25 Department Managed

AN INDIVIDUAL £13,270.00 £13,270.00 Department Managed

CareWorks (UK) Ltd £13,225.00 £13,225.00 Department Managed

Total Coaching Solutions Ltd £8,695.66 £4,347.83 £13,043.49 Department Managed

Energy Report Ltd £12,886.00 £12,886.00 Department Managed

A G L Consulting £12,700.00 £12,700.00 Department Managed

Valuation Office Agency £12,160.00 £12,160.00 Department Managed

Gladstone Connect Ltd £11,133.50 £11,133.50 Department Managed

Ramboll UK Ltd £10,385.00 £10,385.00 Department Managed

NWA Social and Market Research Ltd £9,090.00 £1,239.00 £10,329.00 Department Managed
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Cambridge Education Ltd £9,860.91 £9,860.91 Department Managed

McAndrew Project Services Ltd £9,600.00 £9,600.00 Department Managed

AN INDIVIDUAL £9,535.00 £9,535.00 Department Managed

Kirona Solutions Ltd £9,532.40 £9,532.40 Department Managed Verto

Henry Riley £9,191.75 £9,191.75 Department Managed

AN INDIVIDUAL £9,093.05 £9,093.05 Department Managed

Capacityboost £9,074.47 £9,074.47 Department Managed

AN INDIVIDUAL £9,074.00 £9,074.00 Department Managed

AN INDIVIDUAL £9,000.00 £9,000.00 Department Managed

AN INDIVIDUAL £8,251.05 £8,251.05 Department Managed

C & S Strategic Solutions Ltd £7,150.00 £7,150.00 Department Managed

Integrita Consultancy Serv. Ltd £7,000.00 £7,000.00 Department Managed

Rolling Sound Ltd £6,875.00 £6,875.00 Department Managed

IIC by Education (P'boro) Ltd £6,050.00 £6,050.00 Department Managed

AN INDIVIDUAL £5,895.10 £5,895.10 Department Managed

Cunnington Clark £5,650.00 £5,650.00 Department Managed

AN INDIVIDUAL £5,500.00 £5,500.00 Department Managed

PC Magic Ltd £5,445.00 £5,445.00 Department Managed

Sue Bach Associates Ltd £5,301.00 £5,301.00 Department Managed

a:live communication limited £5,000.00 £5,000.00 Department Managed

Dirty Hands Prod. £4,929.35 £4,929.35 Department Managed

Innovative Solutions £4,914.00 £4,914.00 Department Managed

7Safe Limited £4,801.51 £4,801.51 Department Managed

Rolton Group Ltd £4,800.00 £4,800.00 Department Managed

The Sorrell Foundation £4,604.00 £4,604.00 Department Managed

Cameron Associates £4,572.00 £4,572.00 Department Managed

AN INDIVIDUAL £4,400.00 £4,400.00 Department Managed

Young Lives £4,100.00 £4,100.00 Department Managed

AN INDIVIDUAL £4,050.00 £4,050.00 Department Managed

AN INDIVIDUAL £4,000.00 £4,000.00 Department Managed

Office Projects Ltd £3,959.94 £3,959.94 Department Managed

Taylor Young £3,929.00 £3,929.00 Department Managed

CHK Ltd (National Map Ctr.) £3,883.00 £3,883.00 Department Managed

TMI Systems Ltd £3,750.00 £3,750.00 Department Managed Verto

Leisure & the Environment £3,568.75 £3,568.75 Department Managed

Venn Group Ltd £3,562.65 £3,562.65 Department Managed

Blue Marble Business Services Ltd £3,500.00 £3,500.00 Department Managed

Capita Business Services Ltd £3,500.00 £3,500.00 Department Managed

Robert J Davis Associates £3,300.00 £3,300.00 Department Managed

Fordham Research Group Ltd £3,053.50 £3,053.50 Department Managed

N R J Consulting Ltd £3,000.00 £3,000.00 Department Managed

Prescient Consultancy Limited £3,000.00 £3,000.00 Department Managed

ASC (Surveys)Ltd £2,984.95 £2,984.95 Department Managed

Stirling Maynard and Partners £2,900.00 £2,900.00 Department Managed

Richardson £1,024.00 £1,750.00 £2,774.00 Department Managed

CLEAPSS £2,750.99 £2,750.99 Department Managed

Faulks Perry Culley & Rech £2,725.88 £2,725.88 Department Managed

AN INDIVIDUAL £2,700.00 £2,700.00 Department Managed

Mymar Training Ltd £2,700.00 £2,700.00 Department Managed

Brown & Co £2,692.00 £2,692.00 Department Managed

Lambert Smith Hampton £2,568.86 £2,568.86 Department Managed

Wadlow Technical Surveys Ltd £2,500.00 £2,500.00 Department Managed

Reconstruct £2,441.58 £2,441.58 Department Managed

Carbon Action Network - East £2,439.42 £2,439.42 Department Managed

AN INDIVIDUAL £2,353.07 £2,353.07 Department Managed

Triaster Ltd £2,163.80 £2,163.80 Department Managed
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Building Research Establish. Ltd £2,000.00 £2,000.00 Department Managed

In Balance Ltd £1,870.00 £1,870.00 Department Managed

Maybo Ltd £1,780.00 £1,780.00 Department Managed

Don Latham Associates £1,762.72 £1,762.72 Department Managed

URS Corporation Ltd £1,657.00 £1,657.00 Department Managed

J B Associates £1,650.00 £1,650.00 Department Managed

Macdonald & Company £1,619.81 £1,619.81 Department Managed

Savills Commercial Ltd £1,611.25 £1,611.25 Department Managed

AN INDIVIDUAL £1,536.50 £1,536.50 Department Managed

Scott Wilson Ltd £1,526.00 £1,526.00 Department Managed

AN INDIVIDUAL £1,503.70 £1,503.70 Department Managed

In-Trac Training & Consultancy Services £1,500.00 £1,500.00 Department Managed

AN INDIVIDUAL £1,500.00 £1,500.00 Department Managed

AN INDIVIDUAL £1,405.38 £1,405.38 Department Managed

AN INDIVIDUAL £1,378.00 £1,378.00 Department Managed

AN INDIVIDUAL £1,335.20 £1,335.20 Department Managed

CS & HR Ltd £1,300.00 £1,300.00 Department Managed

Oystertown Ltd £1,247.35 £1,247.35 Department Managed

AN INDIVIDUAL £1,062.84 £1,062.84 Department Managed

AN INDIVIDUAL £1,042.10 £1,042.10 Department Managed

Do The Right Thing Ltd £820.00 £820.00 Department Managed

FSI (FM Solutions) Ltd £820.00 £820.00 Department Managed

Brantigan Consulting Ltd £800.00 £800.00 Department Managed

David Hill Catering Consultancy £800.00 £800.00 Department Managed

Waldeck Associates Ltd £795.00 £795.00 Department Managed

Turnthecurve Ltd £750.00 £750.00 Department Managed

AN INDIVIDUAL £652.20 £652.20 Department Managed

Andrew Belson Arboricultural Con. £630.00 £630.00 Department Managed

Peter Brett Associates £606.55 £606.55 Department Managed

Ratcliff Land & Engineering Surveys £585.00 £585.00 Department Managed

Greenwillow Associates £540.00 £540.00 Department Managed

Aspire Business Solutions £500.00 £500.00 Department Managed

AN INDIVIDUAL £500.00 £500.00 Department Managed

Sanham Agricultural Planning Ltd £485.00 £485.00 Department Managed

AN INDIVIDUAL £426.67 £426.67 Department Managed

Survey Solutions £410.00 £410.00 Department Managed

Fay Training Consultants £400.00 £400.00 Department Managed

Nene Construction Management Servs Ltd £400.00 £400.00 Department Managed

Peterborough Child Development Consultancy £350.00 £350.00 Department Managed

Andrew Powell Consultancy £310.00 £310.00 Department Managed

ASA Creditsafe.com (UK) Ltd £300.40 £300.40 Department Managed

PRS Consulting Limited £300.00 £300.00 Department Managed

Terrier Management Services £273.80 £273.80 Department Managed

Civica Public Protection Ltd £202.00 £202.00 Department Managed

TDA Development Ltd £200.00 £200.00 Department Managed

Scala  Ltd £120.00 £120.00 Department Managed

L A R I A £60.00 £60.00 Department Managed

Grand Total £1,762.72 £1,439,159.54 £108,220.00 £1,249,555.37 £851,751.97 £4,835,757.88 £8,486,207.48

6,356,377.67£              Verto Managed

4
7



4
8

T
h
is

 p
a
g
e
 is

 in
te

n
tio

n
a
lly

 le
ft b

la
n

k



APPENDIX 4

Spend by Supplier by Directorate over £50K

Supplier Childrens Deputy Chief Strategic

City Services Operations Grand Total 

Services Execs Resources

AMTEC Consulting Plc £308,289.00 £ 88,830.00 £ 757,678.10 £ 289,025.00 £ 4,059,601.66 £ 5,503,423.76 

Athene Communications £ 214,800.25 £ 202,459.64 £ 417,259.89

Connell Bros. Ltd £ 348,691.44 £ 348,691.44

Rider Levett Bucknall UK Ltd £233,032.75   £ 233,032.75

Wilks Head & Eve £84,253.51 £ 39,365.90 £ 123,619.41

Tribal Ed. Ltd Training Solutions Ltd £104,360.00    £ 104,360.00

Centre for Sustainable Engineering  £ 95,086.91   £ 95,086.91

Octopus Computer Associates Ltd     £ 94,952.00 £ 94,952.00

Headstuff Ltd £ 81,244.40  £ 81,244.40

Winning Leaders Ltd £73,869.53 £ 73,869.53

Jupiter Training & Consultancy Ltd   £ 70,495.00 £ 70,495.00

Educational Services & Training Ltd £61,052.79   £ 61,052.79

Northgate Information Solutions £ 84.00 £ 58,500.51 £ 58,584.51

AN INDIVIDUAL £58,360.78 £ 58,360.78

DTP Ltd £ 51,870.00 £ 51,870.00

£923,218.36 £ 88,830.00 £ 1,067,565.26 £ 664,048.94 £ 4,632,240.61 £ 7,375,903.17 

Supplier Project Name Project Status 
Amtec Only 

Directorate Reason for Appointment Interim Y/N Post Covered If Applicable 

NBT 015 Childrens Social Care Expenditure Live Childrens Services Specialist advice required for 

AMTEC Consulting Group Reduction Projects    delivery of projects N
NBT 042 Disability Services Options Diagnostic Closed  Childrens Services Report relating to provision of 

services to local children and 
families with disabilities N

NBT 043 Programme & Project Management in Closed Childrens Services Strategic Programme & Project 

Childrens Services alignment to deliver consistant 
project execution N

NBT 046 Adopter Tracking & Management 

PR 191 Localities Review 

Live

Closed 

Childrens Services 

Childrens Services 

Adoption and tracking project to 
match children with prospective 
parents 
Delivery of multi-agency 
integrated service delivery within 
localities

N

N
PR 814 Integrated Case Management System Live  Childrens Services Integration of several information 

systems into one single 
information system N

NBT 030 Westcombe Industries Closed  City Services Investigation requested by the 
Chief Executive N

NBT 039 Westcombe Industries Live  City Services Part- time Interim Managing 
Director Y

Managing Director 

NBT 039 Westcombe Industries Live  City Services Temporary appointment of 
General Manager Y

General Manager 

PR 153b Demand Management Childrens Closed City Services Introduction of demand 

Services management and specialist 
buyer role to deliver savings 

N

Personal information has been redacted from this table below in accordance with Legal advice 
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PR 192 City Services ALMO 

PR 183b Waste 2020 Programme - E C Harris 

PR 183b Waste 2020 Programme - Mace 

NBT 010 Interim Head of Human Resources 

NBT 019 Interim Practice Manager - Legal 
Services

NBT 027 Financial Projects Programme 

NBT 034 Solution Clinic 

NBT 040 Local Strategic Partnership 
Improvements 

NBT 041 Fletton Quays Project 

NBT 044 Developing the Environmental Capital 
Project

PR 816 Peterborough Delivery Partnership 

BT001 Interim Deputy Chief Executive 

NBT 029 Urban II Closedown Project 

PR 215 Planning Services - Improving Customer 
Services

PR 217 Development of the Cultural Trust 
(Vivacity) 

PT002 Interim Head of Business Transformation 

AJ003 Procurement Project Director 

KB004 Financial Projects 

NBT 008 Interim Head of Communications 

NBT 008 Interim Head of Communications 

NBT 012 Revenues & Benefits 

Live

Closed 

Live

Live

Closed 

Closed 

Closed 

Closed 

Closed 

Live

Live

Closed 

Live

Closed 

Live

Live

Closed 

Closed 

Closed 

Live

Closed 

City Services 

City Services 

City Services 

Deputy Chief Execs 

Deputy Chief Execs 

Deputy Chief Execs 

Deputy Chief Execs 

Deputy Chief Execs 

Deputy Chief Execs 

Deputy Chief Execs 

Deputy Chief Execs 

Deputy Chief Execs 

Operations 

Operations 

Operations 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Technical advice on the 
feasibility of the City Services 
ALMO

Technical Advisors on the 
Waste 2020 Programme 

Technical Advisors on the 
Waste 2020 Programme 

Interim position until a suitable 
replacement has been found 
with the required level of 
expertise 

Interim post until vacancy filled 

Financial advice relating to 
projects that are part of the 
MTFS and City Centre 
development 

Setting up of Solutions Clinic - 
Implementing performance 
management across the 
organisation 

Special advice regarding review 
role of Local Strategic 
Partnerships

Technical advice relating to the 
Growth Agenda 

Driving the aspirations to be the 
UK's Environmental Capital 

Multi projects relating to the 
Growth Agenda 

Interim Deputy Chief Executive 
to replace outgoing officer 

Audit services of Urban II 

Improving planning services 
customer focus and performance 
targets

Technical advice of creating a 
formal Culture Trust 

Specialist advice on the delivery 
of the entire Business 
Transformation Program me 
Strategic Advice on Procurement 

Financial advice on MTFS 
projects 
Interim Support following the 

departure of the former 
postholder 

Interim Support following the 
departure of the former 
postholder 

Preparation of a bid for funding 
for Luton Borough Council 

N

N

N Head of Human Resources 

Y Legal Services Practice Manager 
Y

N

N

N

N

N

N Deputy Chief Executive 

Y

N

N

N Head of Business Transformation 

Y

N

N Head of Communications 

Y Head of Communications 

Y

N
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Specialist Regeneration 
Consultants Business 
Process Re-engineering 

Financial Advice around Growth 
Projects

Financial Advice around Growth 
Projects

Financial Advice around Growth 
Projects

Financial Advice around Growth 
Projects

Financial Advice around Growth 
Projects

Financial Advice around Growth 
Projects

Financial Advice around Growth 
Projects

Local Strategic Partnership 
Delivery 

Support for Head of Delivery 

Financial advice on proposed 
purchase of the Great Northern 
Hotel

ICT technical advice on transition 
to outsourced service 

Specialist Training advice on the 
Leadership Academy 

Specialist Training advice on the 
Leadership Academy 

Tech ical Review of the projects 
to determine continuation 

Technical advice on the delivery 
of the Electronic Data Records 
Management System 

Advice on feasibility of 
developing PUFC's stadium 

Interim support during a re-
structure of the section 

Project Management 
Consultancy and BPR 

Outsourcing of ICT - Scoping 
and final delivery 

Review of the Capital 
Programme with the intention of 
identifying savings 

N

N

N

N

N

N

N

N

N

N

N

N

N

N

N

N

N

N Head of Shared Transactional 
Y Services 

N

N

N

NBT 013 Neighbourhood Investment Plan Closed 

NBT 018 Resource Management Closed 

NBT 020 City West Closed 

NBT 021 ESCO Closed 

NBT 022 Riverbank Closed 

NBT 023 University Closed 

NBT 024 Stanground Development Closed 

NBT 025 Streetscene Squares Closed 

NBT 026 Consumer Financial Products Closed 

NBT 028 Peterborough LSP Development Closed 

NBT 031 Interim Support to the Head of Delivery Closed 

NBT 032 Great Northern Hotel Closed 

NBT 033 Unix Closed 

NBT 035 Vision 2010 Closed 

NBT 036 CMT Closed 

NBT 037 Public Realm & Corn Exchange Closed 

PR 036 EDRM Project Live

NBT 045 PUFC Stadium Closed 

NBT 047 Interim Head of Shared Transactional Live 
Services

PR 144 Customer Services Transformation Closed 

PR 145 ICT Transformation Live

PR 147 Capital Programme Closed 

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources

Strategic Resources
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ClosedPR 154 Calderdale 

PR 168 PCT

PR 190 Shared Services (Manor Drive) 

PR 195 Vendor Neutral Phase II 

PR 205 Bradford 

PR 208 Centralisation of Property 

PR 209 Trading Services Development 

PR 210 Commercial Office Procurement Project 

PR 214 Verto Project Management System 

PR 216 Calderdale Training Service Project 

PR 233 External Bidding Unit 

PR 247 Corporate Carbon Management Project 

PR 785 Rutland Programme Office & Diagnostic 

Economic Participation Programme 

Future Jobs Fund 

Cohesion & Preventing Violent Extremism 

Greater Peterborough Parnership 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Strategic Resources 
Strategic Resources 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Strategic Resources 

Operations 

Operations 

Operations 

Deputy Chief Execs 

Trading Services Project 

N

N

N

N N

N

N

N

N

N

N

N

N

N

N

N

N

N

N

Adult Social Care procurement 
diagnostic 

Closed

Closed 

Closed 

Closed 
Closed 

Closed 

Live

Closed 

Closed 

Live

Closed 

Closed 

Setting up of Business Support 
and reduction in back office 
processes 

Review of Temporary & Agency 
Staff resource solutions 
Trading Services Project 
Project Management 
Consultancy and BPR 

Development of the conceptual 
model of trading services with 
other public organisations 

Technical assistance on the 
delivery of a number of 
procurement savings streams 

Development and 
Implementation of the 
Programme and Project 
Management Tool 

Delivery of training for 
procurement for Calderdale 
Council 

Technical advice on funding 
streams for a variety of projects 

Energy Reduction Project plus 
cost savings analysis 

Business Process Re-
engineering Project 

Impact of Economic Downturn 
Report - Phase II 

Programme Management Fee 

Cohesion and PVE Staff 

Provision of Directorship / 
Secretariat function for GPP 

Connell Bros. Ltd 

Rider Levett Bucknall UK Ltd 

Through competitive tendering 
and previous work under PFI. 
Grant funding one off not 
ongoing activity 

Strategic Resources

Childrens Services 

Athene Communications 

Corn Exchange Demolition Contractor engaged on 
demolition of the Corn Exchange 

Building Schools for the Future Technical Advisor 
Support 
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Specialist Advice in achieving rate payment Childrens Services To assist recovery of overpaid 
Wilks Head & Eve recovery at the Voyager School rates at the Voyager School N

Rate recovery project at the Regional Pool Operations To assist recovery of overpaid 
rates on Regional Swimming N

Building Schools for the Future and ICT Project Childrens Services Through competitive tendering 

and Strategy for Change and partnership for schools 

framework. Grant funding one off 

Tribal Ed. Ltd Training Solutions Ltd   not ongoing activity N 

Centre for Sustainable Engineering 

Eco - Innovation Centre Deputy Chief Execs Payment is for contract for 
management & operation of EIC 

New Link Operations New Link Business 
Development, Project & 

Headstuff Ltd 
  

Programme Management 

Employer Engagement for the Diploma Strategy Childrens Services Specialist Advice & Knowledge 
Winning Leaders Ltd    N

Interim Revenue Services Manager plus various at Strategic Resources Unable to fill post with suitably 
LBC

 

experienced permanent staff. In 
addition post was due to be 
deleted in the restructure of the 
management team of the new 
Shared Transactional Services 

Jupiter Training & Consultancy Ltd Y

Interim Revenue & Benefits Manager (PCC) Strategic Resources 
Unable to fill post with suitably 
experienced permanent staff. In 
addition post was due to be 
deleted in the restructure of the 
management team of the new 
Shared Transactional Services. 
Post deleted 31/3/10. 

Octopus Computer Associates Ltd 

Interim Head of Revenue (LBC)   
Y

Implementation of Business Objects Software Operations Expenses claim relating to 
implementation of Business 

Northgate Information Solutions Objects N

Electronic Document Record Management System Strategic Resources Build the EDRM system, install 

(EDRMS) and configure software, and 

undertake the migration of the 
EDRMS onto a single server 

N

AN INDIVIDUAL IAG Strategy and Diploma Activity Development Childrens Services Specialist Advice & Knowledge N

Interim Senior Education Officer Childrens Services Interim Senior Education Officer Senior Education Officer 
Educational Services & Training Ltd    Y

DTP Ltd Interim Head of Planning Operations Interim to fill vacancy Y Head of Planning 
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Requirement
Arises 

Consultant Required? 
Contact Strategic 

Procurement 

Corporate or  
Publicly Available Contract? 

1. Check Corporate Contracts 
2. Check OGC Website

If NO assess the aggregate value of 
the procurement and proceed 

HIGH VALUE 
PROCUREMENT 

Over £50,000 

LOW VALUE 
PROCUREMENT 
Under £50,000 

Seek quotes from 
approved suppliers 

where possible 

£0 to £5K One Oral 
Quote plus in-house 
 £5K to £50K Three 

Quotes plus in-house 

Select Supplier that 
offers Best Value. 

Document all 
information

Gain approval to 
purchase according to 
Scheme of Delegation 

and Complete 
Departmental Approval 

and Contract Award 
Forms 

Set up supplier on 
Oracle System, raise 

PO or pay using P-Card. 
Process order and 

retain all documentation 

The Peterborough 
Procurement Cycle 

Pre Tender Stage 

Complete Purchasing 
Activity Schedule 

Approval Form, Dept 
Procurement Approval 
Form and submit to PB 

Procurement value from 
£50K to £139,893 

(Goods and Services) 
£50K to £3,497,313 

(Works) 

FORMAL TENDERING
Develop specification 

and terms and 
conditions of contract. 
Seek Legal Sign off 

Shortlist from 
Approved List such 
as Constructionline 
or Select Accredit or 
Advertise Externally 

Procurement value at 
£139,893 + 

(Goods and Services) 
FORMAL TENDERING 

UNDER EU 
DIRECTIVES

SEEK ADVICE FROM SPU 

If the procurement value is £500K + then the 
details must be entered on the Forward Plan 

Seek Advice from SPU on correct EU Tendering 
Procedure. Develop Specification and Terms and 
Conditions of Contract. Seek Legal sign off of both 

Confirm authority to 
spend with your line 

manager 

The Approved Supplier Databases 
are run by 
Bip Solutions Select Accredit 
https://www.delta-ets.com/ or 
Constructionline
www.constructionline.co.uk/

Obtain the item from 
these suppliers and 

place your order via the 
Oracle System 

YES

What is the total value of the 
contract? The aggregate value is the 
‘WHOLE VALUE’ i.e the annual 
value times the number of years 
duration.

All forms can be 
obtained from the 
Strategic Procurement 
Intranet Site 

Procurement value at 
£3,497,313 + 

(Works) 
FORMAL TENDERING 

UNDER EU 
DIRECTIVES

Approval gained from 
PB or SPU, if Yes 

proceed
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Is internal or external consultation required? Undertake consultation before going out to 
tender

The Peterborough 
Procurement Cycle 
Tender and Award 

Stage 

All forms can be 
obtained from the 
Strategic Procurement 

Intranet Site 

Assemble Tender 
Evaluation Panel 
SPU can assist 

Assemble Tender 
Documents and send out 

Secure receipt of tenders 
through E-Tendering 

System 

Evaluate Tenders 

Select Supplier in 
accordance with selection 

criteria 

Write Contract Award 
Report, send to Legal and 

Finance for Approval 

Assemble Tender 
Documents and send out 

Secure receipt of tenders 
through E-Tendering 

System 

Evaluate Tenders 

Select Supplier in 
accordance with selection 

criteria 

Assemble Tender 
Documents and send out 

Secure receipt of tenders 
through E-Tendering 

System 

Evaluate Tenders 

Select Supplier in 
accordance with selection 

criteria 

Assemble Tender 
Evaluation Panel 
SPU can assist 

Assemble Tender 
Evaluation Panel 
SPU can assist 

Above £500K 

Write Key Decision Notice, 
send to Legal, Finance, 
SPU, Dept Director and 

Director of Strategic 
Resources for Approval 

Key Decision Notice 
Period (5 working days) 

Key Decision Notice  
Call In 

 (3 working days) 

Write Contract Award 
Report, send to Legal and 

Finance for Approval 

Obtain Delegated Officer 
Approval to Award and 
record in Dept Decision 

Register

Obtain Delegated Officer 
Approval for Contract 

Award and record in Dept 
Contract Decision Register

Submit Contract Award 
Notice in OJEU 

YES

NO

Award Contract 

More complex Tender 
Exercises can benefit from a 
Tender Evaluation Panel. 
Contact SPU for advice. 

EU Procurement Exercises 
can take 3 to 6 months to 
complete so plan ahead! 

Each Department has a 
‘Procurement Champion’ who 
is responsible for maintaining 
their respective dept contract 
decision registers and the 
Purchasing Activity Schedule 
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Notify all Tenderer’s of Tender Results. Send Award Letter to the successful tenderer and 
debrief unsuccessful tenderersThe Peterborough 

Procurement Cycle 

Post Tender Stage 

All forms can be 
obtained from the 
Strategic Procurement 

Intranet Site 

Each Department has a 
‘Procurement Champion’ who 
is responsible for maintaining 
their respective dept contract 
decision registers and the 
Purchasing Activity Schedule 

10 Day ‘Alcatel Standstill 
Period’ and 15 Day 
Debriefing Period 

Sign two copies of the 
Contract. Send a copy to 

the supplier and maintain a 
copy in your department 

Above £100K 

YES

Submit two copies of the 
tender together with a 

copy of the signed 
Contract Award report to 

Legal for formal sealing of 
the contract 

Set up the supplier on the 
Oracle System and raise a 

Purchase Order 

Update the Purchasing 
Activity Schedule, Dept 
Proc Approval Form and 

Contract Decision Register

Contract
Implementation

MANAGE THE 
CONTRACT 

Legal signs the contract 
and affixes the Council 

seal and sends one copy 
to the supplier 

Submit two copies of the 
tender together with a 

copy of the signed 
Contract Award report to 

Legal for formal sealing of 
the contract 

Set up the supplier on the 
Oracle System and raise a 

Purchase Order 

Update the Purchasing 
Activity Schedule Dept 

Proc Approval Form, and 
Contract Decision Register

Contract
Implementation

MANAGE THE 
CONTRACT 

Legal signs the contract 
and affixes the Council 

seal and sends one copy 
to the supplier 

61



62

This page is intentionally left blank



APPENDIX 7 
 
Questions for Officers regarding interims (contractors) 
 
The Members’ task and finish group assigned to review the council’s use of consultants has adopted the 
following definitions of consultants and interims: 
 
Consultants 
 
Consultants are external third parties, with expertise that is typically not available internally.  Clients employ 
consultants for short-term projects, and usually specify an end-point to their involvement in a project. 
 
Interims 
 
Interims fill permanent vacancies or temporary increases in operational workload.  Interims are therefore 
contractors used as day-to-day operational resources to maintain departmental function, and are managed by 
client staff. 
 
Taking the above definitions into account, please provide written responses to the following questions: 
 

No. 
 

Question 

1. 
 

When would you use an interim? 

2. What roles were they asked to fulfil and why did you choose not to act a member of staff into that role 
instead? 
 

3. 
 

What outcomes did you expect, and did they deliver them? 

4. Did you require skills transfer to be part of the arrangement and if so, how was this delivered? 
 

5. With regard to the use of interims: 
 

a) would you expect to use any for the next three years? 
b) would that use be more or less than it has been? 
c) why? 
 

6. Is there any additional information that you wish to provide for this review? 
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Questions for Officers regarding consultants 
 
The Members’ task and finish group assigned to review the council’s use of consultants has adopted the 
following definitions of consultants and interims: 
 
Consultants 
 
Consultants are external third parties, with expertise that is typically not available internally.  Clients employ 
consultants for short-term projects, and usually specify an end-point to their involvement in a project. 
 
Interims 
 
Interims fill permanent vacancies or temporary increases in operational workload.  Interims are therefore 
contractors used as day-to-day operational resources to maintain departmental function, and are managed by 
client staff. 
 
Taking the above definitions into account, please provide written responses to the following questions: 
 

No. 
 

Question 

1. 
 

When would you use a consultant? 

2. Please list the consultants you have used in the last 2 years, and provide details regarding: 
 

a) reasons for their usage 
b) what project they worked on 
c) the outcomes they delivered 
d) whether skills transfer was part of the brief, and if not, why not? 
e) how you managed their work 

 

3. 
 

Has skills transfer happened?  If yes, how do you know that? 

4. With regard to the use of interims: 
 

a) would you need to use any for the next three years? 
b) would that use be more or less than it has been? 
c) why? 
 

5. Is there any additional information that you wish to provide for this review? 
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Questions for Officers regarding skills transfer 
 
The Members’ task and finish group assigned to review the council’s use of consultants has adopted the 
following definitions of consultants and interims: 
 
Consultants 
 
Consultants are external third parties, with expertise that is typically not available internally.  Clients employ 
consultants for short-term projects, and usually specify an end-point to their involvement in a project. 
 
Interims 
 
Interims fill permanent vacancies or temporary increases in operational workload.  Interims are therefore 
contractors used as day-to-day operational resources to maintain departmental function, and are managed by 
client staff. 
 
Taking the above definitions into account, please provide written responses to the following questions: 
 

No. 
 

Question 

1. 
 

Who have you worked with? 

2. What was your position whilst working with the consultant/interim? 
 

3. 
 

What work did you carry out with the consultant/interim? 

4. What skills or abilities did you develop? 
 

5. Has your career progressed as a result of the skills you learnt from working with a consultant/interim?  
Please explain 
 

6. Have the skills and/or abilities you have developed been recorded through your APD, PDR, a skills 
audit or a similar process? 
 

7. Is there any additional information that you wish to provide for this review? 
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Questions for Consultants 
 
The Members’ task and finish group assigned to review the council’s use of consultants has adopted the 
following definitions of consultants and interims: 
 
Consultants 
 
Consultants are external third parties, with expertise that is typically not available internally.  Clients employ 
consultants for short-term projects, and usually specify an end-point to their involvement in a project. 
 
Interims 
 
Interims fill permanent vacancies or temporary increases in operational workload.  Interims are therefore 
contractors used as day-to-day operational resources to maintain departmental function, and are managed by 
client staff. 
 
Taking the above definitions into account, please provide written responses to the following questions: 
 

No. 
 

Question 

1. 
 

What expertise were you asked to provide to the council, over what period and what outcomes were 
you asked to deliver? 
 

2. What were the outcomes from the work you carried out?  Please make specific reference to: 
 
Financial outcomes; 
Project outcomes; and  
Whether skills transfer was explicitly requested 
 

3. 
 

Of the projects you have been involved with  
 

a) how many were successful? 
b) how many were abandoned and why? 
 

4. Do you have any constructive feedback to offer the council regarding potential improvements in the 
contractual or working arrangements? 
 

5. Is there any additional information that you wish to provide for this review? 
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Questions for Interims (contractors) 
 
The Members’ task and finish group assigned to review the council’s use of consultants has adopted the 
following definitions of consultants and interims: 
 
Consultants 
 
Consultants are external third parties, with expertise that is typically not available internally.  Clients employ 
consultants for short-term projects, and usually specify an end-point to their involvement in a project. 
 
Interims 
 
Interims fill permanent vacancies or temporary increases in operational workload.  Interims are therefore 
contractors used as day-to-day operational resources to maintain departmental function, and are managed by 
client staff. 
 
Taking the above definitions into account, please provide written responses to the following questions: 
 

No. 
 

Question 

1. 
 

What role or roles were you asked to fulfil, over what period and what outcomes were you asked to 
deliver? 
 

2. What were the outcomes from the work you carried out?  Please make specific reference to: 
 

a) financial outcomes; 
b) service outcomes; and 
c) whether skills-transfer was explicitly requested 

 

3. 
 

Did you achieve all you were tasked with, or were there any obstacles to prevent this? 
 

4. Do you have any constructive feedback to offer the council regarding potential improvements in the 
contractual or working arrangements? 
 

5. Is there any additional information that you wish to provide for this review? 
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 Questions for Cabinet Members (Cllrs Cereste, Lee, Seaton and Walsh) 
 
The Members’ task and finish group assigned to review the council’s use of consultants has adopted the 
following definitions of consultants and interims: 
 
Consultants 
 
Consultants are external third parties, with expertise that is typically not available internally.  Clients employ 
consultants for short-term projects, and usually specify an end-point to their involvement in a project. 
 
Interims 
 
Interims fill permanent vacancies or temporary increases in operational workload.  Interims are therefore 
contractors used as day-to-day operational resources to maintain departmental function, and are managed by 
client staff. 
 
Taking the above definitions into account, please provide written responses to the following questions: 
 

No. 
 

Question 

1. 
 

As a Cabinet Member please describe your experience of working with consultants and interim 
managers. 
 

2. How do you ensure that the work done by consultants and interim managers meets the outcomes that 
they are procured to deliver? 
 

3. 
 

Would you challenge a decision to procure these, and have you ever done so effectively?  Please 
explain. 

 

4. Is there any additional information that you wish to provide for this review? 
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Questions for Cllr Fletcher 
 
The Members’ task and finish group assigned to review the council’s use of consultants has adopted the 
following definitions of consultants and interims: 
 
Consultants 
 
Consultants are external third parties, with expertise that is typically not available internally.  Clients employ 
consultants for short-term projects, and usually specify an end-point to their involvement in a project. 
 
Interims 
 
Interims fill permanent vacancies or temporary increases in operational workload.  Interims are therefore 
contractors used as day-to-day operational resources to maintain departmental function, and are managed by 
client staff. 
 
In January 2010, you posed a number of questions in your capacity as Chairman of the Sustainable Growth 
Scrutiny Committee.  The meeting on the 18 February will include discussion on some of those questions.  
Can you please provide answers to the following questions to assist that discussion? 
 

No. 
 

Question 

1. 
 

a) Do you agree with the definitions above? 
b) If not, why not? 

 

2. If you do agree, when you referred to consultants in January 2010 were you referring primarily to the 
appointment of interim managers by the Council (i.e. those external parties fulfilling management roles? 
 

3. 
 

Do you have any matters you wish to raise in relation to the use of consultants e.g. architects and/or 
builders for projects such as the Corn Exchange demolition? 

 

4. Do you have any experience of working with either consultants or interim managers at the Council and 
if so, can you please describe your experience of working with consultants and interim managers? 
 

5. Do your concerns in relation to the use of consultants and interim managers relate only to cost or are 
there other concerns you wish to raise? 

 

6. Do you think there are any benefits to the Council’s use of consultants or interim managers? 
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